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Better Sentiment Prevails 
At Annual Gathering of | 
P.A.A. Group in Harrisburg] 


Foy Cites Reason for Optimism, While Dalton Scores | 
Faulty Handling of Used 
Car Problem 


to Automotive Daily News 

Harrisburg, Pa., Sept. 19.—This historic city, the cap- 
ital of Pennsylvania, today became the rallying point of | 
the automobile industry of the Keystone state as more than 
500 delegates assembled for the twelfth annual convention 
of the Pennsylvania Automotive Association. In addition 
there were visitors from other states, many of them bri inging | 
messages of cheer concerning the industry. 

Old Man Depression, had he®——-——— 
looked into the lobby of the Penn | 
Harris Hotel, convention headquar- 
ters, this afternoon, would doubtless | 
have gone for a walk along the) 
beautiful Susquehanna River, west- | 
ern boundary of Harrisburg. Chances | 
are he would have found a deep hole | 
and jumped in. 

John J. Prosperity seemed to be | 
the guest of honor at this conven- 
tion. Dealers talked confidently of 
the “return of better times.” Speak- acknowledged that his organization | 
ers sounded the optimistic note, ad-|and the International Harvester | 
vised the turning of backs on the | Company of Chicago were negotiat- 
past, pressing on to a hopeful fu- | ing with the object of combining 
ture. — sales and manufacturing programs. 

President Thomas Dunn of the| mr. Miller refused to give any de- 
P. A. A. was busy yesterday and to- | tails, saying that many of these had 
day greeting the arriving delegates. | not as yet been considered. He did 
He was ably assisted by Roy W.|say that both companies would be 
Shreiner, secretary and treasurer; |largely benefitted by the proposed | 
C. S. Klugh, manager; J. B. Ar- joining of interests. 
buckle, Charles J. McGough, Joe| Rumor in this city has it that | 
Roberts, George G. McFarland and | willys-Overland will produce a pas- | 
George Hoevier, all vice-presidents. | senger vehicle to sell at about $400, | 

Secretary-Treasurer Shreiner ap-|to make a definite appeal to farmers | 
peared to be the slickest hand-/| and to be distributed through Inter- | 
shaker, this being attributed by his | national Harvester’s 200 branches, 
colleagues to his venture into the | as well as through Willys dealers. 
political world. He is a candidate! Jp making his statement Mr. | 
for Pennsylvania Legislature, prac- | Miller remarked: “My first interests | 
tically certain of election. He took/are concerned with the employees 
time out from the campaign to take of Willys-Overland, because when 
an active part in the convention. full time is provided for the greatest 
One of President Thomas Dunn’s| number the interests of the stock- | 
first official acts after calling the | nolders are cared for automotically. 


the appointment of nominating and) BIERCE ARROW 
NAMES STEPHENS 
IN NORTHWEST’ 


| 


Special 


| 


| 


“AGREEMENT REPORTED 
BETWEEN WILLYS AND 
INTERNAT’L HARVESTER 


| Toledo, O., Sept. 19.—L. A. Miller, | 
| president of Willys-Overland today 


| 





| 


later during the convention. 

Col. Chalmers Wilson, Columbus, | 
Ohio, Commissioner of Motor Ve- 
hicles in Ohio, was the first speaker. 





Col. Wilson spoke of Ohio’s efforts | 
to cut down the number of fatal | 
emiiened am Page 2) Buffalo, N. Y., Sept. 19.—The ap- 
| pointment of S. A. Stephens as/| 
TIRE SHIPMENTS | Pierce-Arrow regional representa- | 


| tive for the Pacific Northwest was | 
announced this week by A. J. Cha 


ter, first vice-president and eee 
manager of that company. 


DROP SHARPLY 
DURING JULY 


New York, Sept. 19.—Shipments 
of pneumatic casings for the month | 
of July amounted to 2,404,095 cas- 


With headquarters in San Fran-| 
cisco, Mr. Stephens will have sales | 
supervision of all of the fine car| 
distributing points in that section | 
of the country, including Portland, 


h ings, a decrease of 76.8 per cent.| Seattle, Spokane and Salt Lake 
under June this year, and were 56 | City. 
per cent, below July, 1931, accord-| His knowledge of this partieular 
ing to statistics released by the! market and his broad, general ex- 
Rubber Manufacturers Association, | perience in the automobile industry | 
Inc., today. we thoroughly qualify him for his new! 
This organization reports pro-| position. For more than fifteen | 
duction of pneumatic casings for years he was associated with Dodge 
duly to be 3,616,829 casings, a de-/ Brothers, serving in many sales 
crease of 35.9 per cent. under June! positions of high responsibility. For 
this year and 26.6 per cent. below | five years he was that company’s 
July, 1931, ‘ | district manager in San Francisco. 
Pneumatic casings in the haids| preyjous to that he held a similar 





of manufacturers July 31 amounted 
to 6,202,856 units, an increase of 
$4.1 per cent. above June 30, but 
were 37.5 per cent, below July 31, 
1931. 

The actual figures are as follows: 


PNEUMATIC CASINGS 
Shipments Production Inventory 


position in Denver. He left the 
Pacific Coast to become Dodge 
Brothers’ Eastern sales manager in | 
New York city. | 

In 1926 Mr. Stephens acquired the | 
Dodge direct dealership in Buffalo, 
N. Y. For the last year he has 














July, 1932... 2,404,095 3,616,829 6,202,856 ; 
June, 1932... 19,366,640 5.643.329 4.625.021 | P&@M head of the Auburn-Cord dis- 
July, 1931 5,461,908 4.926.484 9.919.456! tributorship in that city. 





‘August Commercial Car Sales 


Show Slig ht Increase Over July 





RUSCO RECEIVERS 
WIN COURT ACTION 


TO PROTECT FUNDS; 


19.—T. 
D. R.| 


Sept. 
and 


Middletown, Conn., 
Macdonough Russell 
Weeden, 
Manufacturing Company, 
granted a judgment to the amount 


of $532,402 against the Russell Com- | 
_|pany's sales division by Judge P. B. 


| O'Sullivan of Superior Court. 
The action was one of two which 
came to the court in connection 
with the Russell company receiver- 
ship, which was begun in order to 
| protect the assets. The suit against 
the sales division was to take care 
of property placed with that part 
|of the organization. There was no 
opposition to the order. Judgment 
| was rendered on the pleadings. 


The receivership in general came | 


up for various orders and requests. 
There were ten motions, none of 


which was opposed by the four large | 


creditors, all trust companies, and 
all represented by the law firm of 


Marsh, Stoddard & Day of Bridge- | 


Judge O'Sullivan confirmed the 
receivers as permanent, gave four 


(Continued on Page 8) 


N. A.C. C, OFFICIAL 
DENIES R. R. PLIGHT 


CAUSED BY TRUCKS 


Atlantic City, N. J., Sept. 19.— 
Pyke Johnson of Washington, vice- 
president of the National Automo- | 
bile Chamber of Commerce, denied 
that motor truck competition was 


responsible for the present plight 


of the railroads. 
Johnson, in an address before the | 
| thirteenth annual 
National Petroleum Association, 
| said the motor truck owners paid | 
an adequate share of highway costs. 
The trucks, he maintained, do not 
cause undue highway damage. 
“Whatever tonnage has been tak- 
len from the railroads is largely in 
the less than carload, short dis- 
tance haul, which railroad witnesses | 
appearing before Cesaretiane | 
| committees have frequently 
| was an unprofitable phase of brad 
road operation. 


(C ontinued on Page 3) 


FRANKLIN SEPTEMBER 
DELIVERIES RUN 10% 
AHEAD OF AUG. LEVEL, 


Syracuse, N. Y., Sept. 19.—Retail | 
deliveries of Franklin automobiles | 
for August were 49 per cent. ahead 
of July, according to a statement | 


4) 


|here by President H. H, Franklin. 


receivers for the Russell | 
were | 


meeting of the | 


The rails have suf- | 
| fered because business as a whole | 
has suffered and because the rail- | 


| Reports From 27 States 


for August Give Total of 


7,412 as Compared With 7,373 
During July 


Detroit, Sept. 


19.—Truck and commercial car 


sales in 


the United States in August equaled or slightly exceeded such 


in July, according to e 


Polk & Co., 


‘sales 


R. L. 


JOBBERS INVITED 
TO FOUR REGIONAL 


Detroit, Sept. 19.—Invitations have 
been extended to a list of approxi- 
mately eight hundred automotive 


one-day jobber conferences to be 
sponsored jointly by regional jobber 
| groups and the National Standard 
Parts Association. 


The schedule of conferences with | 
the local committees in charge of | 
arrangements for each follows: 

Pittsburgh, Wm. Penn Hotel, Oct. 
4. E. M. Sheehan, Motive Parts 
Company of Pennsylvania, Pitts- 
| burgh, chairman; M. F. Wible, Air- 
| Land Motor Parts Company, 
Greensburg; and C. F, Hoffman, | 
Hoffman, Auto Parts, Butler. 

Detroit, Book-Cadillac Hotel, 
6, E. R. Blake, Deluxe Motor 
vice, Inc., Detroit, chairman, 
R. Merrill, Baldwin Auto 
Company, Detroit. 

Dallas, Adolphus Hotel, Oct. 10,| 

P. “fuller, Fort Worth Wheel 
ai.a Rim Company, Fort Worth, 
chairman; H. C. Macbeth, Standard 
Service Parts, Inc., Dallas; Carl} 
Hendra, Texas Auto Parts Company, | 
Dallas; J. M. Eagan, Motor Mart, 
Dallas: and Leslie Bealmer, Dallas | 
Parts Service, Dallas. 

Milwaukee, Pfister Hotel, Oct. 18, 
F. S. Heimbach, H. & E. Standard 
Auto Parts, Chicago, chairman, and 
| Prank F. Flaherty, W. R. Flaherty | 
& Sons, Janesville. 

“Our daily personal contacts with | 
jobbers from all sections of the 
=. ’ says E. P. Chalfant, execu- 
| tive vice- president of the N. &. P. A., 


Ser- 
and 
Parts 


ly, 


(Continued on Page 6) 


CHEVROLET SALES IN 
FIRST 10 DAYS OF SEPT 
OVER AUGUST LEVEL 


Detroit, Sept. 19.—Continuing the 
upward trend evident since late in 
| July, Chevrolet dealers reported an 
| increase of more than 10 per cent. in 
the sale of new cars and trucks in 


e first ten days of September over | 


| the same period in August, H. 
Klingler, vice-president and general | 


J. 


\sales manager of the Chevrolet Motor | 


| Company, announced here Satur- 
| day. 
This 


tive ten-day 


marks the fourth 


reporting period 


N. S. P. A. SESSIONS; 


jobbers to attend the series of four | 


Oct. | 


consecu- | 
to | 
score a gain in Chevrolet business | C 


stimates announced today by 


compilers of official automobile registra- 
tions throughout the U nited States. 


* The Polk announcement said that 


| registrations in twenty-seven states, 
}thus far reported, showed sales in 


those states in August of 7,412 new 
|trucks and commercial cars. This 
total was .53 per cent in excess of 
the 7,373 units registered in July, 
but 41.89 per cent. less than the 
| 12,754 units registered in August, 
| 1931. 

Inasmuch as the reporting states 
normally represent 50.05 per cent. 
of the national total, it was es- 
timated that August sales would 
reach 14,800, as compared with 
14,731 in July and 27,070 in August, 
| 1931. 

New passenger automobile sales in 

the first twenty-six states to report 
for August produced registrations of 
49,835 units. This total was 9.66 per 
cent. below the 55,163 units regis- 
tered in the same states in July and 
| 39.77 per cent. below the 82,743 
units registered in those states in 
| August, 1931. 
The reporting states normally 
| vepresent 53.12 per cent. of the na- 
tional total. On this basis it was 
estimated that total August regis- 
trations in the United States would 
lreach 93,800 which would compare 
| with 104,188 for July and 155,744 for 
the same month a year ago. 


AUTOMOTIVE PLANTS 
IN NEW JERSEY FEEL 
BUSINESS IMPETUS 


| Newark, N. J., Sept. 19.—Automo- 
|tive parts, accessories and equip- 
iment manufacturers in New Jersey 
have started expansion programs in 
lanticipation of or due to already 
| apparent signs of an uptrend in 
| business. Particularly marked at 
‘this time are preparations for new 
| buildings or additions to present 
| plants. 
Electro-Gear 


| 


| 
| 








Corporation, 277 

Coit St., Irvington, manufacturer of 
| automobile gears and equipment, 
|has awarded a general contract for 
one-story and basement addition to 
| cost about $30,000 with equipment. 

Merz Brothers Company, 9 Craw- 
ford St., Newark, manufacturer of 
| he avy and light motor truck bodies, 
is running on full time capacity 
|schedule with a considerable por- 
ition of the present output given 
over to 20-ton body units. The 
company recently completed a plant 
addition. 

Dilco Lamp Works, Inc., Jersey 
City, has been organized with a 
|capital of $125,000 to manufacture 
equipment. 

General Controls Corporation, 
entral Avenue and Booraem Street, 


Period deliveries for September to | over the corresponding period of the | Jersey City, manufacturer of elec- 


date is 10 per cent. ahead of August 


| previous month, and is a direct re- 


deliveries for the corresponding | yersal of previous experiences of the 
period. |company, whose dullest summer sea- 
Unfilled shipping orders for the |son normally is in August and early 
current month are equal to the | September, Mr. Klingler said. 
volume of August at this time, even Actual reported sales were 8,529 
though August shipping was ex- | new cars and trucks in the first ten 
traordinary, being 86 per cent. a 
' (Continued on Page 6) 


ahead of July. 





trical equipment comprising a recent 
|merger of seven companies in kin- 
| dred lines of production, has leased 
| *djeinins land for expansion. 

| Fulton Brass Foundry, Inc., 41 
|Clay St., Newark; is operating on 4 
five-day week basis, with increased 


(Continued on Page 8) 
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Better Sentiment Prevails 
At P. A. A. Annual Meeting 





(Continued from Page 1) 


your usual blithe enthusiasm, to trip| posal to amend specifications apply- 
again over the same rocks on which | ing to buses operated in New Jersey 


automobile accidents, paid tribute 
to the Pennsylvania highway patrol, 
which he termed “among the best 
of its kind in the world.” He con- 
gratulated the state upon the enact- 
ment of the Mechanical Inspection 
Law, which provides for the period- 
ical inspection of all motor vehicles. 
He spoke in part as follows: 

“In Ohio we are endeavoring to 
combat the ever increasing number 
of fatal accidents caused by motor 
vehicles and have been watching 
with interest the progress Pennsyl- 
vania has been making in safety 
legislation. 

“We are particularly impressed by | 
the splendid results obtained by the 
Pennsylvania Highway Patrol, 
which enjoys the reputation of be- 
ing among the best of its kind in 
the world. 

“Their accident prevention ac-| 
complishments as against Ohio, for 
instance, which has no such group 
for law enforcement, is evidenced, 
I believe, by the difference in death 
rate from motor vehicle accidents 
between the two states, which in 
1931 was at least 10 per cent. in 
favor of Pennsylvania, with prac- 
tically the same number of motor 
vehicles licensed. 

“We desire especially to congratu- 
late you upon the enactment of your 
Mechanical Inspection law. In my 
opinion, it is one of the outstand- 
ing pieces of legislation in connec- 
tion with safer motor vehicle oper- 
ation in the country today. 

“Those in Ohio charged with the 
enforcement of the motor vehicle 


so many of your brothers 
broken their financial necks. Many 
of you are worse than the poor soul 


BUS REGULATION 
HEARING IN JERSEY 
SET FOR THURSDAY 


Newark, N. J., Sept. 19.—A_ pro- 


have | will be subjected to public hearing 


September 22 before the Board of 
Public Utility Commissioners in this 


who stuck pins in his fingers be-| eity. 


cause it felt so good when he 


stopped. You don’t even stop to see} buses will 


how it would feel. If you had spent 


Under the proposed regulation 
be divided into three 


classes: (A) city type single deck 


the last three years in cleanng up| buses; (B) parlor car type single 


the rocks you woula have had a/| deck, and (C) 





THOMAS DUNN 


clear road ahead, but you didn’t. 
And factory sales managers have 





laws, and particularly those laws 
designed to promote safety, have 
been following quite closely the set- 
up you have here in Pennsylvania 
for mechanical inspection and the 
issuing of certificates by your offi- 
cial inspection stations. We believe 
your stations are sincerely endeavor- 
ing to see that motor vehicle owners, 
as well as the motor vehicle de- 
partment, each have a square deal. | 
This certainly indicates a fine spirit 
of co-operation between the auto- 
motive industry (P. A. A.) and the 
department in Harrisburg. 

“In Ohio the automotive interests | 
have been active in the past few 
weeks in the formation of organiza- 
tion, which, I believe, is being 
founded upon the principles and 
precepts of that greatpioneer in this | 
particular field of organized effort, | 
the Pennsylvania Automotive Asso- | 
ciation. This is as it should be, for 
without theaid and encouragement 
of such an organization, whose in- 
terests are closely allied with the | 
safe and sane operation of the mo- 
tor vehicle, we will find it quite dif- 
ficult to break down the opposition 
of “John Public” to what he usually 
considers “new fangled” and un- 
necessary requirements imposed on 
the operation of his car, when new 
and constructive legislation is at- 
tempted. 

“I am pleased to have had this 
opportunity to study, at first hand, 
the operation of your motor vehicle 
department and its very efficient 
handling of the many Safety re- | 
quirements your organization has 


}long, but it has been. 


iI don’t know. 


been even worse strategists because 
they have set themselves up as the 
leaders and you as the followers. 
“That's plain speaking, but it’s too 
late for pussy-footing or the wiles 
of diplomacy. It doesn’t do a man| 
any good to throw him a rope after 
he has fallen off the roof. If you 
had given him a parachute, how- 
ever, you might have broken his fall. 
“It is inevitable, of course, that 
some day azutomobile merchwudisicg 
will be put on a sound footing. 
Three years ago I would have said 
it couldn’t possibly be deferred this 
Now it seems 
as though the new era must dawn | 
within the next twelve months, but | 


“The factories today are just as} 
badly off as their dealers. They have 
done exactly the same things so long 
they don't know how to do anything | 
else. | 

“That is equally true of dealers | 
who sell new cars by buying old ones | 
for far more than they are worth. 
I’m not one of those who believe | 
that figures don’t lie. They can be} 
made to lie down, roll over and} 
stand on their hind legs to prove 
anything you want to prove. I set| 
no store whatever by enthralling 
statistics about a tremendous ac- 
cumulation of inevitable replacement 
demand. I do believe, nevertheless. 
that we shall have no great decrease 
in the number of motor vehicles in 
use. But, by the same token, I’m not 
looking for any tremendous increase. 
I shall be entirely satisfied if we 
have an annual sale of 2,000,000 to 


been so instrumental in having en- | 2,500,00 cars for the next ten or 


acted into law. | fifteen years. 


“I appreciate the invitation your 


If it were done on a 
profitable basis, as it should be done, 
| that would be plenty of business to} 





genial secretary extended to me to 
meet and talk with you. I hope 
that I may be premitted to come 
again, and trust that when the Ohio 
Automotive Association holds its 
first big get-together we may have 
the pleasure of meeting all of you 
again. I thank you.” 

George Graham, vice-president of 
Rockne Motors Corporation, Detroit, 
dipped into the future in his address 
on the subject, “Future Prospects of 
the Automobile Dealer.” 

James Dalton, editor of Motor, in 
his speech, the third of the con- 
vention, spared no words in de- 
manding that “automobile merchan- 
dising be put on a sound footing.” 
He continued in this vein in part as 
follows: 


“In their essentials the methods| American Trade Association Execu- | 


employed in the sale of automobiles 
have not changed an iota in the 
past decade, or in the past three, for 
that matter. Thirty-six months of 
depression have not been productive 
of a single reform either in tactory 
or dealer sales departments. 

“When the clouds of depression 
lift the vast majority of you and 
all other dealers will be ready, with 


maintain in comfort and even in 
luxury fully as large an industry as 
we have today. After all, what more 
can we ask? 

“T had a letter the other day from 
an executive in a factory 
saying a great deal had keen written 





(Continued on Page 7) 


R. E. EDLUND ELECTED 
TRADE GROUP HEAD 


Atlantic City, N. J., Sept. 19.— 
Roscoe E. Edlund of New York, 
manager of the American Associa- 
tion of Glycerine Manufacturers, 
has been elected president of the 











tives at their annual sessions here. 
A statement from Roy D. Chapin. 
secretary of commerce, in which he 
expressed confidence in the ability 
}of such organizations and those 
| created by the national government 
| recently to lead the nation back to 
prosperity, was read by F. M. Feiker, 
director of tne bureau of foreign and 
domestic commerce. 


| forward. 


‘KENTUCKY MFG. CO. 


| Kentucky Manufacturing Company, 


branch | 


light service type, 
where the carrying capacity is lim- 
ited to ten or twenty passengers. 
No change in general body dimen- 
sions is proposed, except that 5 ft. 
6 in. headroom over the aisle is rec- 
ommended for Class B and C buses, 
instead of 6 ft. 4 in. in the present 
minimum for city type vehicles 
only. The maximum permissible 
height of chassis is to be reduced 
from 35 in. to 32 in. for Class A and 
30 in. for Class B and C vehicles. 

Under the new draft, if adopted, 
emergency doors will be indicated 
by a red light and a clear passage 
not less than 12 in. wide leading to 
the emergency exit must be pro- 
| vided, instead of 8 in. Where the 
emergency door is in the side, this 
clearance shall be measured be- 
tween the front edge of the rear 
seat and the vertical projection of 
the nearest part of the next seat 
Aisles shall be at least 
14 in. wide in city buses and 12 in 
class B and C vehicles. A minimum 
seat space of 16 in. for each pas- 
senger and a minimum clearance 
of not less than 26 in. at seat line 
between the front of the back cush- 
ion and the nearest forward ob- 
struction is recommended. 

As to heating, the proposal reads: 
“No portion of the exhaust system 
for heating or other purposes will 
be allowed within the body of the | 


bus.” On buses equipped with 
four-wheel brakes, two separate 
controls will be sufficient. Current 


regulation requires not less than 
two sets of brakes, one operated 
by hand lever and the other by foot 
pedal. Windshield wipers main- 
tained in proper operating condi- 
tion and safety glass in all doors 
and windows, including the wind- 
shield, also are a requirement of | 
the proposed regulation. 


SHOWS REVIVAL 


Ky., 





Louisville, Sept. 19.—The 
manufacturer of trailers, truck 
bodies, wagons, etc., successor to 
the former Kentucky Wagon Manu- 
facturing Company, reports that 
since Arthur C. Ransom and asso- 
ciates took over the business a few 
weeks ago business has opened up 
until 150 persons are employed, or 
about 70 per cent. of employed per- | 
sonnel in former good times, while | 
orders are running approximately | 
four times what they were when the 
old company was forced to close 
down. R. V. Board, vice-president 
and general manager of the new 
company, and president and gen- 
eral manager of the old one, ex- 
presses himself as highly pleased 
with the reorganized company’s 
progress, 


DURANT PLANT TO BE 
OFFERED AGAIN OCT. 6 


Lansing, Mich., Sept. 19.—No of- 
fers were advanced for the plant of 
}the Durant Motor Company here, 
one-time hub of a great industry, | 
| when the plant was offered for pub- 
|lic sale on the auction block re- 
| cently. 
| Although the time limit for re- | 
|ceipt of bids was extended an hour | 
jand a half, no offer was advanced. 
A crowd of more than 1,000 milled 
}around the auction sale, most of 
;them unemployed and seeking work 
from the expected buyer. 

A second auction is to be held 
October 6, Central Trust Company, 
receiver for the Durant properties, 
has announced. 





M’CONNELL PROMOTED 


—-E. W. McConnell has been made 
manager of the Corley Motor Com- 
pany, Ford dealer here. McConnell 
has been selling and servicing Fords 
since 1909. 





Montgomery, Ala., Sept 19 (UTPS) | 


* * 


Hall of Memories 
oe * 7 


Back in the Shade 


* * * 


A Correction Made 
+ * * 





is wasn’t the golf and it wasn’t the horseshoe pitching 
tournament that attracted me to the annual outing of 
the Chicago Automobile Trade Association at Crystal Lake. 
I was not a competitor in either event. I didn’t make the 
trip from Detroit to Chicago to demonstrate my athletic 
prowess, I got homesick—I wanted to mix again with the 
men of the Row, just as I did a couple of decades back. And 
what a time I had in the Hall of Memories! 
* * * 

THERE WERE GAPS in the ranks at roll call, but 
the absent ones were not forgotten. We missed such old 
friends as Henry Paulman, Harry Branstetter, Walter 
Githens, Nort Van Sicklen, Sr., and others who have been 
given the checkered flag and who have passed along, but we 
who are still carrying on enjoyed a reunion that only such 
parties can bring about. 

The old guard was well represented. Jim Levy was the 
patriarch of the Row at the party. Jim has been selling 
automobiles in Chicago since the days of the three-wheeled 
Knox, and you have to have a real memory to go that far 
back. In the decade that followed, Jim has sold Chalmers, 
Hudson, Lozier and Premier, but for years he has held a 
Buick franchise. 

oa *” + 

FOR WELL NIGH thirty years George H. Bird has 
been on the Row, most of the time with the Paige franchise 
in his mitt, so when I get to talking seniority on the Row 
here’s a bird I cannot overlook. George is a past president 
of the association, too. 

We next take up Tom Hay’s claims. He’s been in the 
industry as long as Jim Levy, but at the start of his career 
he was in Indianapolis. He went to Chicago in 1905 to sell 
the National, but Henry Ford grabbed him and put him in 
charge of the Ford branch. Tom had Hupmobile for awhile, 
but took on Chandler and stayed with it until Chandler 
folded up a couple of years back. Tom quit being a dealer 
in 1931 to manage the National Used Car Market Reports, 
but he still has a toehold as a dealer through Reo. Tom’s 
boy, Tom, Jr., is head of the company, but Tom himself 
handles the purse strings. 

oe * - 

NOT SO GRAY whiskered as Levy, Hay and Bird as to 
seniority on the Row is Charley Gambill, whose native 
tongue is Hupmobile and who talks it fluently. We give 
him the stripes of a veteran and it was easy to talk to him 
about the early days on the Row. Gambill always has been 
one of the automobile deacons in Chicago and one of the 
hardest workers the Trade Association ever has had, 

x« * + 

EARL BUTLER, one of a later generation, Terraplaned 
to Crystal Lake and sat in while the Detroit visitor was 
giving excuses for not playing golf. Hugo Wehmier, Pontiac 
chieftain and new since my time, said howdy, as did many 
of the newcomers on the Row, 


I almost overlooked Joe Gunther. He was there, of 


|course, although Joe has been out of the automobile business 


for twenty years. He’s a hotel man, now, running the Pink 
Poodle Inn at Half Day, but he always checks in at the out- 
ings because of having been a past president. Joe was branch 
manager of both Rambler and Apperson in his time, so you 
can see how far back he really goes. 

* * * 


FROM THE ACCESSORY RANKS we hobnobbed with 


'Elmer Rich, president of Simoniz; Harry Cooper, the filling 
'station king, and Harry N. Fowler. 


Cooper won the horse- 
shoe pitching tournament and then hopped the column con- 
ductor for an error in reminiscence. It was Harry Cooper 
who won the bicycle race at the famous outing twenty years 
ago, not Johnny Fisher, and we hasten to apologize and to 


correct the records. 
a of * 


THE BRADEN-SINSABAUGH fued was settled at the 
outing, or rather, the hatchet was buried. The column con- 


‘ductor offered to demonstrate he could really drive a car, but 


none of the dealers would loan him an automobile, so the whole 


|matter was threshed out by means of affidavits and per- 


sonal testimony of old friends. The automobile editor of the 
Chicago Daily took a lot of convincing, but I guess from now 
on he will quit his mud slinging. Anyway, I gave him a 
picture of the Soup Plate Six which he may run in his 
column. 
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Retail ae Is Your Page 
sa rare rape | MAC. OFFICAL USED CAR SELLING PRICES 


help you in your work on the firing line. It wants you to pass on DENIES R. R. PLIGHT | 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and CAUSED By BY TRUCKS | Automotive Daily id in in thie department offers for 














et it ready for publication. Your achievement or your mistake 
oar ee sao aan to make sales or aveld coan that ecat the benefit of its dealer and salesmen readers a compilation 


you commissions. (Continued from Page 1) | of prices at which used cars have within the past few days 


Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


roads have mot yet taken full ad-/ been offered for sale by reputable dealers in various cities. 
|vantage of the opportunity which | These prices will vary on condition and from other causes. 
the truck presents for reduction in| ,. ° . ° 

their costs.” |They are not presented as being the exact prices at which 


‘Voluntary agreement among in- | these models should be sold, but simply as the prices at which 
dividual producers of oil for the | they have been offered for sale by dealers in the various 
control of distribution and produc 


tiem and co-eperation through | Cities. Other cities will appear in subsequent issues of this 


state laws and supervision were | Paper. 
maaoen as the two roads to stabil- | Detroit, Mich. 


in the petroleum industry 





























sional ei aeeionisaanai | by Suska tee = New a “final | 1931 1930 1929 1928 
. ° or etroleum, at the final | e 
For some saiebtie. a committee of members of the Auto-| session of the convention. Fee manasa * «5 5809%5 aca ian 836 <baee se. iee 
motive Electrical Association has been working on a service| Mayo said, however, that the so| Gi tiniae g 1250-1650cep P1280 
station set-up, for what it terms “a complete specialized | c@lled anti-trust laws stand as a| Coinage 12 2650cc 
#9 , : et -_ | “formidable obstacle” to such vol- | WAGMIAC Do ..s.ssseeeeee a ee eet cone 
service.” In a recent bulletin put out by the association this! untary agreements |Chevrolet ....... evcceses 295¢-395 — 195c-275 95-157 65-75 
. . . { - ° = R . 
list is published as follows: @—~-~~~———-—— |_ Gilbert. Montague of the New| Chrysler 6 ............4+ ote — ies sees 
1, Automotive electrical service: |expand rapidly when business con- , York bar asserted that “a little ex- | corpaeer M4 SSS Ae eae ove CUSCp- TS an = 185 
(a) Starting, lighting, ignition | gitions improve. |perimentation in the liberalization | ~© D eeercereevevene rea ~~ ? vee 
(b) Magnetos | sa tetian (Of the anti-trust laws might possi- | De Soto 8 .......+.. teers 395 esos tres tees 
(c) Spark plugs No authorized service station piv qo much to relieve unemploy- | Dodge 6 ......+++. coeeees 425 295 150 125 
(d) Cable and terminals |should overlook the profits to be | ment and economic stress.” Dodge 8 ...... th eeeeees ‘ 545 345 tees tos 
; a 2x 9250-35 »9RS 5 *c r 
(e>) Lamps and lamp bulbs realized from the sale of high ten- a A a Pi, -_ a (ue cebaeseebvceeane Soe "sop a siep-ins 40-55 
a - ali 4 ‘a expiring next June and the Federal | POTQ «...ssecesereeesnnes «lor- 9CP~ ade dOCP~ 10. sees 
: so sion ignition cable sets. It is one oi) tax in June, 1934, the associa-|Graham 6 ............., ; 335 250 145-250 een 
. Carbureters : of the three very important “ten | tion passed a resolution opposing | Hudson ......... peveoawe 335-495 185-195b 175-225b eves 
4. Automotive radio thousand mile” items, the othertwo| any further extension of the two| Hupmobile 6 ............ 595 a aoe ‘bias 
: — cleaners being spark plugs and oil filters. | taxes and in their place favored a| Hupmobile 8 ............ 395-595 345 295-345 135 
» OES _ The windshield cleaner has long | general manufacturers’ sales tax. |La Salle ...........+4+. 1050cp-1500 885-1050 425-695ccp 275 
7. Speedometers : __| been recognized as a speciality, con- | - ——— | Marmon 8 ........0.e000: ss 295 175 
6. neu and key cutting equip-| sequently every authorized service SEEK CHARTERS Ne ciie le hcecadeas 345-425 ek 165 
men station should have the stock of re- : | Nas 95 345 oe 
S — } ‘ aton, R 3 . CE as ooo ie 6 keen eee Dh 695 345 hac eoee 
So pair parts and the equipment neces- pe,” meee Louisiana automo. |Nash Advance s,s... ae bees 1750-245 175 
10. Radiators and supplies sary to keep this device in perfect | °* )—Enree Louisiana automo- |) viend ................ 295 = 185¢-395 145-200 nan 
11. Car heaters working order. bile concerns have applied to the Oldsmobile 425-495  295cp-395cp 95t-225 95 
2. Gauges, fuses, meters, oil filt- servic i i ent laseuabees of tate Gs chitin Minas )|hU8F| = 7 ; ne. one 
1 Bes, ss ’ | Lamp service of all kinds is very |secretary of state for charters of |; Packard .......sceccece re pas 495-595 395 
ers, automobile clocks, gener-| obviously a part of the complete |incorporation. They are: Berry| pierce .................. Ae sss 595 goa 
ator belts, electric fans, etc. | specialized service set-up. Motor Company, Jonesboro, with a| Plymouth ..........sesse- 275c-495b 295-395 195 dca nee 
In commenting on this set-up, the It is hardly necessary to say any-|capital of $4,000; Peoples Motor! pontiac 6 .........s.e0e. 340-395cep 195c-235 95c-195d cece 
bulletin says: thing on behalf of lock service and|}Company, Colfax, with a capital of | Reo ...........cccccucucs seas 395 ee . 
Back of every type of service and key-cutting service because these | $8,000, and the Wallace Johnson | Studebaker Dictator...... 495 eau 275 125c 
every line of merchandise mentioned | tems have oe recognized as|Motor Company, Inc., of Rayville,| Studebaker Commander. 675-695cp 265cp 265 195 
in the list, there are definite reasons specialties whic are readily com-| with a capital | of $4,500. Studebaker President .... as ae 275 
: ‘ binded with electrical work ———— i Teer, 
why every service station should Sueademeter vonair te tee Lamate Willys-Overland ......... ae aes 95 aban 
give serious attention to such items en Sepee oe ewes | NEW BUILDING Willys-Knight 6 ......... 295 lean wien 85 
as they ma t be handli Chief department of the authorized ser-|; . ., . , 
y y no andling. 1€ vice station. A car owner may sel- Smithfield, N. C., Sept. 19.—A new | — 
among these reasons is that the} — ; may two-st brick buildi is j d-De luxe. c-Coach. cp-Coupe. ccp-Convertible >. b-Bri I 
: =e dom have trouble with his speed-|'W°-Story bric uilding is being ve . I pe. ccp-Conve e coupe. rougham, 
service station operator broadens ometer, but if he does, he particu- | erected here by J. E. Wilson to be|t-Touring. r-Roadster. Where no distinguishing mark follows the price 
— one 7 ae - ™ arly appreciates that shop that is used as a Chevrolet dealership. the car offered is a sedan. 
car owner whenever a new type of| © “st 4 ' 9 | SRS 
service or a new line of merchandise en agperne = os as od y 
is added. It is perfectl lain that pairs promptly tu C- | SSE | the Graham-Paige Motor Car Com- 
= acdced. is pe yp curate indicating job, because in ; ae ake 4 
every car owner would much prefer pany and who makes his headquar- 


these days of high speed driving ters here, recently returned to the 


——? _ aoe oe and a multiplicity of traffic laws, | Dea ler Ac LUI ities a ee oe 
et, say, s s oO : ' 4 im. | ti : ~~ & 
he. would to go to three stations the speedometer is not only an im- | | much better feeling among his deal 


city and reported that there is a 
portant instrument, but must be 














: 
where only two services would * absolutely accurate. a a jon concerning future business. 
available in each. Although the radiator has nothing | : . es 

ence anes nae we ; Paul G. Hoffman Company at its | 
The service station that is obliged | whatever to sdo with the electrical DETROIT (onan Setalh cheues. Shumbamn show | SAN FRANCISCO 


to say, “No, we can’t fix that here, | system, it nevertheless illustrates a| Another go-getter was the| : : x ote ae eee ’ 
you'll have to go over and see So- | type of service which has worked up | |rooms are at 1254 South Figueroa/ Bell & Boyd have dissolved their 


and So,” is in the position not only | into the specialty class on account | Chrysler-Detroit Company, with a | St, or — are = | | partnership, Herbert D. Bell con- 
of turning away business on that | of the equipment necessary to do a|Teport from President S. D. Briges | weet eae os ae 7 i 5 be |tinues the Willys-Overland dealers 
particular item, but of losing busi- | gocd job and the skill required to/that deliveries of Chryslers and | 9628 Wilshire Boulevard in Beverly) | = E . 
os ; : a a POR capi RTE [tig me s , | Hills. Officials of the new company | Ship; Warren Boyd takes over the 
ness on other services he may be in| do thoroughly good radiator repair| Plymouths in this area in August | Earl G a eee ae  h dietiioetadiad , tt : 
position to render. work, It is an excellent item for| were 15 per cent, better than July. |%%¢ “ar G. Carpenter, — | Gitributorsnip of the Hupmobile 
Let us consider several of the | the authorized service station for| «sixty days ago it was very dif- Wallace H. Austin, vice-president | for northern California and will oc- 
types of services that may be avail-| the reason that labor represents @|ficyit even to talk to people about | and general manager, and Clair R.|cupy the Greer-Robbins Company 
able to the electrical and battery | very high percentage of the com-| higher priced cars,” says President — vice-president and general | location at 1560 Van Ness. 
station. It is generally recognized pocorn _ ae, Serna = 3 Briggs. “Today we can. Prospects | *'©S Manager. fo cee con Company relin- 
that carburetion ties in directly and — erable — er 0 oe a a who were not going to buy until Elvin Webb, Santa Ana Packard | quishes the Hupmobile sales fran 
profitably with ignition. The igni- | ize service sta — = ng late fall or spring now are coming | gealer, has ates appointed Hudson- i in northern California only, 
tion man who becomes skilled in | oon eS Ree” WOrk | into the market. There is no Gus \mecex Gealer, G@laninn the lead | but continues the Hupmobile dis- 
carburetor work finds that he can ge mgm ol eee Eee in the |W are feeling the change of atti-| taken by his distributor, Earl C. An- | tributorship in southern California. 
do a better job on ignition than he | «me classification as radiator work. | tude that has been evidenced in the|tnony, Inc. Los Angeles Packard | BM. Taylor foin 
aid before. Likewise, the car-|" During the past year a consider- | last two or three weeks. | distributor, who recently added Hud- French | =. ee me +, 
buretor expert who becomes skilled | aie number of authorized service| “All departments of our business | son-Essex to his line | a Coe Sore Sane eee 
in ignition work finds that he can) yations have taken on gas gauge | re participating in this improve- | - . fe pom octane noe Mog Pg 
2S or eee ee service. While there is obviously |ment. Used car business in August | Chevrolet is now represented in| jast month. Taylor was with the 


oe . a — ul’; no great volume of business on this; was remarkable from the standpoint | santa Barbara by Milton Wilson ele : . oa 
stations in carburetor work is all in| particular item, this indicator on|of number of cars sold and thehigh|anq sg. Albert Clark, succeeding oranel Sane oe 


favor of authorized electrical sta-| the cowl board is extremel 
: , y valu-|average money value. » Ww rg a on: ee ‘ > poi . 
‘tions taking on carburetor service.| able to the driver, and it is obvious} “Our service is improving also. ott a a tee pl —— a le me — — = 
It is equally true that carburetor| that an’ accurate and dependable | People are beginning to give more | i = = So, = - 
specialists would profit by adding | o; ; is th a t formerly manager of Hitchcock | French Company, Ltd. 
, : gas gauge is the source of great sat-/| attention to the proper upkeep of | packard Company of Santa Barbara. 


electrical work, isfaction to the car owner. It is| their cars than they have for man 
7) . . . s : | . y c © 
; Fuel pumps, vacuum tanks and / quite obviously a specialty, and the| months.” | Headquarters are at = Chapala St, 
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Now the “deluxe used car salon.” 











air cleaners are very definitely parts | fact that an authorized service sta- | . 2.2 | |San Francisco automobile men call 
of the fuel system and will go along | tion is in position to offer skilled| Aaron De Roy, Hudson-Essex dis- | NEW ORLEANS |it that, at least, and James F. 
with carburetor service. gas gauge service enable that sta-| tributor, doing right well, thank you| Among those who greeted Betty | Waters, De Soto-Plymouth dealer, 





Motor car radio deserves particu- | tion to make a very interesting ap-| because of the increasing activity in| Compson, movie star, on her ar-|USht Just as well accept the 
lar attention. In comparison with | peal to his car owners. isales of the Terraplane, has opened | yjya]) was Ben C. Davis, vice-pres- | designation, for his used car de- 
maintenance jobs, it has a high unit| During the discussions it Was) new store in Mount Clemens which | jdent of the Geo. W. Stem Motor |partment has been attracting 
value, and although sales are natur- clearly recognized that a great Many will be operated as a sales and ser- | | Company, Inc., Chr -ysler distributor. markedly increased patronage since 
ally slow in times like the present, | Stations now handle types of ser-| vice branch of the De Roy company. | Miss Compson was whisked away in| ‘t blossomed out in a new building 
it is an item which the automotive | Vices and lines of merchandise other | pig js jn Gietes af cues Gelte, Praag pny agen dazzling | °f its own, the spacious showroom 
electrical service station is best | than those mentioned in the list.| Who has been in the De Roy organi- | winter leaf colored Chrysler sedans | ®dmirably arranged to show off 
































qualified to sell and service. It is | Tt is perfectly O. K., particularly | 731g for some time. with Mr, Davis at the wheel. the stock. Location, Geary Street 

uite obvious thé . inant then 14% Oe additional lines of repair | | , land Van Ness Avenue. 

: ol ome of "aus tam caer oe. | parts or equipment items conform | oe A. Ev: : a a ger of Bire-| ¢* #.¢ 

quires a higher degree of selling | to the original equipment genuine | LOS ANGELES | = ple seg lg ened Ever see the code of ethics drawn 
. | par inciple . J stone Vv 2S, oes : > Tyee : pas 

ability than is the case with the | parts principle. | The Paul G. Hoffman Company, | that his store will establish a de-| UP by the San Francisco Motor 





A few authorized service stations 
have equipped their shops to render 






Studebaker distributor, has been | +.) outlet in Maison Blanche, one | Car — ——— 2 
which the car owner absolutely skilled and dependable brake ser- | Sppointed southern California dis- | ¢ New Orlean’s leading department | fie Ll aul a ale = ~ oe 
has to have. There is no question | yice On account of the ability and |™butor for Pierce-Arrow, according | stores. This new department will | [¢WSPapers—designed to Pace tse’ 
but that hundreds of thousands of | <j}) required properly to eeatan tte D. V. Smith, Pierce-Arrow re-| posiyre a complete line of Firestone | Car advertising and merchandising 
car owners would like to have their | four-wheel brakes, there is good |eional manager. In Los Angeles | tires and Firestone accessories. |on the same high level of dependa- 
cars equipped with a radio set, and Pierce-Arrow will be handled under ' + . | bility as new car merchandising’ 


it is certain that this market will (Continued on Page 8) the Pierce-Arrow division of the J, H. Counce, district manager of Woreh studying. 


run-of-mine repair jobs, something 
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Still Revival 


ROBABLY many people saw in the recession of stock 

prices during the past few days a sign of the deflation 
of.the boomlet that the market has recently been enjoying. 
It may, of course, be just that, but there is nothing neces- 
sarily discouraging in the recession in stock prices and noth- 
ing in it actually to indicate that there has been any let down 
in the business improvement that has been shown in the last 
month. 

As a matter of fact, stock prices, as usually happens, had 
outstripped actual business improvement. As usual, the 
buyers of stocks and bonds were discounting hoped-for pros- 
perity. It would have been an extremely hazardous condition 
if stock prices had continued their upward trend until they 
had outstripped actual conditions by so far as to invite 
another smash. 

So we say that the sloughing off of the last few days in 
prices for securities is no sign of recession in what we hope 
is the real improvement in business. It is a favorable, rather 
than an unfavorable, factor in the present situation. 

In the meantime, there are many signs that business is 
improving. Commodity prices are holding fairly well in 
comparison with stock prices. Farm products are going to 
market at better prices than the farmers had hoped to get. 
There should be some buying in the farm areas this year, 
though the total volume will probably be modest. 

The effect of present trends on our own business should 
be decidedly favorable. While no one can claim that we are 
enjoying real prosperity, nevertheless there is more money 
among the very classes of the American people that must 
have motor transport, not as a luxury, nor even a conven- 
jience, but as an actual necessity. 

This condition will have an effect on many divisions of | 
the automotive industry. Not only will the vehicle manufac- 
turers benefit, but the makers of equipment, tires, batteries 
and what not will be helped. And the service division should 
cash in even more completely than the other sections of the 
industry. 

Our job now is to press the battle. Salesmen will find 
less resistance than they did two months ago, and real effort 
will bring home the bacon. 


The Personal Touch 


We talked recently with the sales manager of a large 
oil company, a man who spends a goodly portion of each year 
in the field, investigating at first hand the activities of his 
organization. 

In the course of our conversation we remarked that for 
a man so highly placed to spend so much time in the field was 
at least unusual. 

“It is,” answered this important executive, “but in my 
forty years of selling I never have found anything to take the 
place of the personal touch. I might sit at my desk and do 











a good job, I don’t doubt, but I would lose touch with the | 


men who are doing the jobs on which my job depends. 

“In our business, and I believe in the automobile busi- 
ness, too, the retail merchant who loses the personal touch 
in his business, generally loses the business. I would not 
give a franchise to a man who did not intend to run his own 
business. I don’t mean by that that a man has to turn the 
pump handle and examine his customers’ oil gauges, but he 
has got to be on the ground. No matter what the incentive, no 
other human being can take the same interest in your busi- 
ness that you can and do, if you are any sort of a business 
man. 

“If I were a retail oil merchant, I would not only be 
on the job every day, but I would put in whatever spare 
time I had visiting my neighbors. I would know every 
person in my town or in my immediate neighborhood by 
name and have at least a nodding acquaintance with him or 
her. No sir, you can’t beat the personal touch if you are going | 
to be successful in our business.” 


\ | i 


Telephone CA nal 6-1000, | 


On the Other Hand 





GETS BIG CONTRACT 


Perth Amboy, N. J., Sept. 19.—The 
largest contract for terra cotta re- 
ceived by any company in this 
vicinity in many years has been 
awarded to the Federal Seaboard 
Terra Cotta Corporation, which has 
plants in Perth Amboy, Woodbridge 
and South Amboy. It calls for 4,000 
to 5,000 tons for new building of 
the Mellon Institute of Industrial 
Research, at the University of Pitts- 
burgh, founded by Andrew W. Mel- 
lon and Richard B. Mellon 

The terra cotta ordered is known 


light-reflecting buff. 

Production of the material 
not be started for several months, 
as detailed drawings of the build- 
ing’s interior are not completed. At 
least two of the company’s three 
plants will be used. 

The order, in addition to affect- 
ing employment of terra cotta work- 





}of men in mining material and re- 
|quire use of considerable coal and 
oil. It is estimated 200 to 250 rail- 
road cars will be required to trans- 
port the terra cotta to Pittsburgh. 


TEXTILE UPTURN 


Charlotte, N. C., Sept. 
improved situation among the cot- 
iton mills is a big break for the 
Southern Textile Exposition. to be 
held in Greenville next month, ac- 
cording to opinion of textile ma- 
chinery men here. A few weeks ago 
many of the companies that will 
have exhibits at the machinery show 
were very much discouraged at the 
attitude of the millmen. The felt 
that there would be a minimum of 
interest in the exposition, due to the 
fact that so many mills were too 
hard pressed with their own diffi- 
culties to be interested in new 
equipment. 

The buying wave in textie prod- 
ucts which changed the position of 
the mills so rapidly has given an 
entirely new light upon the show. 
Its success is now assured, machin- 








COMING EVENTS | 





SEPTEMBER 
19-20—Harrisburg, Pa. Pennsyivania Auto- 
motive Association Convention 
27-28—Chicago. Nationa) Association Moto: 

Bus Operators 
27-28—Chicago. American Electric Railway 
Association Meeting, Hotel Stevens 


30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgica! Engineers 
Petroleum Diylsion 


OCTOBER 


8—Buffalo, N. ¥. Society of Auotomo- 
tive Engineers’ Production Meeting 


| %- 7—Buffale, N. ¥. National Metal Con- 


gress. Sponsored by American So- 
clety for Stee] Treating. with co-op- 
eration of American Society o/ 
Mechanical Engineers, Institute of 
Metals and Iron and Stee! Divisions 
of American Institute of Mining and 
Metallurgical Engineers American 
Welding Society, Wire Association 

4- j]—Washington, D. C. Nationa! Safety 
Council Meeting 

8- 7—Buffalo, N. ¥. National Metai Ex- 
position. 174th Regiment Armory 
W.#H. Eisenman. 7016 Euclid Ave 
Cleveland, director. 

3- &—Buffalo, N. Y¥. Nationa! [ron ano 
Steel Meeting. 

4- 5—Niagara Falls, N. Y. 
Automobile Merchants 
Inc., Convention. 

4- 6—Toronto. Transportation Meeting 
8. A. E., Royal York Hotel 

6-16—Paris, France. Passenger Car Show 

10-14—Atlantic City, N. J. American Gar 
Association. 

13-22—London, England. Olympia Show 

17-22—Atlantic City, N. 3. National Hard- 
ware Association, Accessories Branch 


NOVEMBER 
11-18—Glasgew, Scotland. Motor Show 
14-16—Atlanta, Ga Nationa! Tire Dealers 
Association 

15-17—Houston, Tex. American Petroleum 
Institute Meeting. 

18-Dec. 4—Paris. Aeronautical Show 


DECEMBER 


2- %—Detroit. National Standard Parts 
Association Convention 


56—New Orleans, La. Association oj 
Asphalt Paving Technicologists. 


5- 9—New York. Annual Meeting A. 8 
M. E 


Empire State 
Association, 


5-10—New York. Power and Mechanica 
Engineering Exposition 

5-10—Detroit. Third Annual Joint Lrade 
Show. National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 


JANUARY 


7-14—New York City. Nationai Automo 
bile Show, Grand Central Palace. 


| 16-23-—Detroit. Highway and _ Building 
Congress 
28-Feb. 4—Chicago. Nationa! Automobile 
Show Coliseum 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
| 27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra! Palace 
APRIL 
20-21—Cleveland, O. Nationa) 
Association. 





Petroleum 


as porcelain glazed. The color is a | 


will | 


ers, will provide work for a number | 


19.—The | 


ery men believe. They are counting 
upon the interest that manufac- 
turers are already showing in tex- 
tile machinery and equipment to 
assure a fine attendance at Green- 
ville. In addition, they feel that 
the equipment subject is steadily 
gaining a real place in the minds of 
a large number of cotton manufac: | 
turers who recognize the fact that 
they must replace obsolete equip- 
ment as rapidly as possible. Recent 
new replacement orders, the first in 
a long time, have done much to spur 
interest in the question. 


UPTURN MAINTAINED 


Providence, R. I., Sept. 19.—The 
|relatively rapid operating pace 
achieved by cotton mills in this 


state a month ago for the most part 
has been maintained. Activities are 
virtually on a full-time- basis, re- 
flecting efforts to fill orders writ- 
ten during the past few weeks’ 
period of hectic cloth buying. There 
has been some diminution in the 
volume of buying, mill men here 
say, but this has had no effect upon 
current operations which are con- 
cerned with business already on the 
| books. 

| As far as could be learned at the 
week end, there were few mills in 
the state which were not participat- 
ing to some extent in this season's 
pick-up. Plants in Providence, in 
cities and towns to the south and | 
throughout the Blackstone Valley 
area are running well, some of them 
for the first time in a year or more. 








N. E. OUTPUT RISES 


Boston, Mass., Sept. 19.—The 
; business situation in New England 








continues to show improvement, 
especially ‘in textiles and shoes, with 
increasing activity in these lines 
confirmed by figures on the sales 
of electric power. Two of the lead- 
ing power wholesalers have just re- 
ported output in excess of the com- 
parable periods for a year ago. 
The industrial output of New 
England for the week ended Sep- 
tember 10 was only 3.9 per cent. 
under a year ago, as compared with 


18.7 per cent. for the country as a 


whole. 

Retail sales are also showing bet- 
terment, the first ten days of Sep- 
tember making a much better com- 
parison with 1931 than did similar 
periods of July and August. 

Shoe manufacturers report a good 
business and higher prices are ex- 
pected. 

Wool is now in a sellers’ market, 
buyers showing an inclination to 
acquire large quantities in line 
with the recent warning to the 
trade that the statistical position 
of wool indicated higher prices. 


MOUNT HOLLY MILLS BUSY 


Philadelphia, Sept. 19.—Drapery 
and tapestry manufacturing estab- 
lishments in Mount Holly, N. J., and 
surrounding southern New Jersey 
towns are operating more actively 
than for months, many running 
overtime. The Northampton Tex- 
tile Company, Inc., is running night 
and day shifts and others are in 
the same position. 


RECALLS EMPLOYEES 

Jersey City, N. J., Sept. 19.—Cur- 
rent output of all products of the 
Union Bag and Paper Corporation, 
Jersey City, is the highest for any 
corresponding period in the com- 
pany’s history and a large number 
of laid-off employees have been 
called back, officials said. 


~ COMPLETE SURVEY OF TREND 


| 


' 





It was noted that the largest 
trucks, grouped as five and one- 
half tons and over, show an average 
load 7.6 per cent. below their rated 
capacities. 

Usual loads were reported, in very 
rare instances, as high as _ three 
times the manufacturers’ ratings. 
Normally, however, the excess was 
less than 125 per cent. Approxi- 
mately one-fourth of all trucks and 
more than one-third of the medium 
capacity trucks were reported as 
carrying 100 to 125 per cent. above 
capacity—roughly, double their rated | 
capacity. Nearly two-thirds of the | 
heavy trucks carried less than 50 
per cent. above capacity. 

It should be clearly understood 
that these excess loads are not 
necessarily or as a rule illegal over- 
loads. Light or medium capacity 
trucks with adequate tire equipment 
can carry far above their rated ca- 
pacity without exceeding the legal 
limit for either gross weight, axle 
weight, or load per inch of tire 
width. The damage, if any, from 
overloading under such conditions 
is limited to the vehicle itself. 

The liberalizing of gross-weight 
restrictions in favor of six-wheeled 
vehicles (that is, those having three 
axles) has been a recent develop- 
ment in a number of states, It is 





the whee) load rather than the gross 
load which determines stress in the 
pavement. Larger loads are pos- 
sible, therefore, with the six-wheeled 
trucks and are legalized in an in- 
creasing group of the states. 
Furthermore, for light trucks well 
within existing gross weight limita- 
tions as third axle may greatly in- 
crease the safe and economical car- 
rying capacity. 

That is generally recognized by 
truck operators is indicated by the 
fact that 8.7 per cent. of the trucks 
were on six wheels, The number of 
six-wheeler tractor trucks was 
negligible, inasmuch as a _ tractor 
truck and semi-trailer combination 
is, in effect, a six-wheeled unit. 
Only two six-wheeled tractor trucks 
were reported, these being used for 
heavy hauling with large capacity 
semi-trailers, One heavy semi- 
trailer on two axles was reported. 
Of the trailers listed (excluc:ng 
semi-trailers) 14.3 per cent, were on 
six wheels. 

Trailer equipment was reported by 
many operators, and a variety of 


~~ IN TRUCK TRANSPORTATION 


(Second Installment) 


types and capacities. The first 
broad classification to be made is 
that between the trailer which car- 
ries its load independently, upon its 
own wheels, and the semi-trailer, of 


which the forward end rests upon 
a tractor truck (sometimes briefly 
referred to as a tractor, but not to 
be confused with the industrial or 
agricultural tractor.) Part of the 
load of the semi-trailer is, therefore, 
carired by the tractor truck. The 
first class of trailer referred to may 
be likened to an ordinary wagon 
with a single tongue or drawbar. 
The semi-trailer, when uncoupled 
from its tractor truck must have 
some temporary supporting legs 
under its forward end. 

There is apparently no single 
word or phrase in accepted usage 
to describe trailers exclusive of 
semi-trailers. It might be desirable 
to refer to them as four-wheeled 
trailers, except that some of them 
are on six wheels, and some semi- 
trailers have two axles. The term 
“full trailer” will here be used when 
semi-trailers are not referred to. 

The full trailer is used especi- 
ally by the regular freight lines. It 
permits economical landling of 
varying columns of freight, because 
the cost of stand-by equipment is 
relatively low as compared with 
equivalent freight capacity in 
trucks. Almost any truck has suf- 


ficient reserve power to draw one: 
or more trailers where grades are. 


not excessive, and many operators 
use truck and trailer combilnations 
regularly. The mechanical expense 
of operating the truck which draws 
the trailer is apparently not in- 
creased anywhere near in propor- 
tion to the increased load handled, 
though available cost data are in- 
sufficient to show this in detail. The 
driver cost is only slightly greater, 
if at all, and the capital cost of a 
trailer is small as compared with 
that of a truck. The trailer is simply 
hitched behind the truck and may 
quickly be detached when not 
needed, or while it is being loaded 
or unloaded. 

As stated above, the full trailer, 
like the motor truck, is sometimes 
built with six wheels to increase 
carrying capacity, Dual pneumatic 
tire equipment is possible on even 
the front axle of a trailer, since it 
is steered through the drawbar. 


(To be continued , 














Production -- Engineering - - Factory 


Wane 


tee 


uthe. dna canbiineS Nanicieeenas nina ai bse 











The Mattison Machine Works. 
Rockford, Ill., has placed on the 
market a 12—14 inch hydraulic sur- 
face grinder. This grinder embodies 


@ puilt-in motor construction with 
the roter mounted directly on the 
wheel spindle and balanced as a 
unit. This construction is designed 
to obviate vibration on the wheel 
spindle and to deliver full power. 
The wheel spindle is mounted in a 
heavy housing carried on the hori- 
zontal ways of the wheel slide as- 
sembly. This latter assembly is car- 
ried between two heavy columns 
with large taper-gibbed ways. It is 
claimed that this design gives 


stronger and more secure working 
parts. 

Longiiudinal table travel is 
hydraulically controled by two 


cylinders which provide uniform 
speed in either direction. Stroke is 
adjustable to cover any portion of 
the table up to its maximum. Table 
speeds vary from thirty to ninety 
feet per minute. Traverse feed of 
the wheel is hydraulically operated. 
The wheel automatically advances 
across the work one and a half 
inches at each reversal of the table. 
Both quick acting and low geared 
feeds, with automatic reversal, can 


be operated by hand wheel either | 


for grinding or wheel turning. 
Controls are centered at the front 
of the machine, convenienily for 
the opeartor. A hand or a power 
hoist may be used for raising the 
wheel. Downw vard movement _of 


SPRINGFIELD PLANTS 
RESUME ACTIVITIES AS 
BUSINESS IMPROVES 


Springfield, Mass., Sept. 19.—Con- 
siderable increase in the volume of 





operations at the United American | 


Bosch Company was reported last 
week. Production of new radio sets 
is said to be a substantial factor in 
the improvement, with other lines 
also contributing to the gain. While 
no statement was available as to the 
percentage gain since the beginning 
of this month, inquiries at the plant 
brought confirmation of the report 
that conditions are appreciably 
better. 

A slight improvement in opera- 
tions at the Moore Drop Forging 
Company is reported and Fleming 
Foundry Company is said to be quite 
busy. Some of the small machine 
shops have had their activities 
stimulated by calls from manufac- 
turing concerns engaged in minor 


Hydraulic Surface Grinder r| 


| the wheel is controlled by a 


| pushbutton, so arranged that the 


Adjustment is made with the hand- 
wheel and stops with micrometer 
graduations of 0.0001 of an inch. 
Reversing the wheel slide traverse 
is automatic, both on hand and hy- 
| draulic feeds, being accomplished 
by two dogs on a circular disc, di- 
| rectly before the operator and 
easily adjusted. This mechanism 
serves as a quick means of locating 
the wheel in the center of the work. 
In many types of grinding it is pos- 
sible, due to the cross feed feature 
for one operator to take care of two 
machines. 

Salient specifications are as fol- 
lows: working surface of the table 
12x14 inches wide by 3, 4 or 5 feet 
long; wheel head adjustments ver- 
tical to permit 16'2 inches between 
the table surface with a fourteen- 
inch wheel; table feed hydraulic 


feet per minute; using multi-speed 
motor; wheel cross feed, both hy- 





draulic and hand, total traverse ten | 


inches to cover the twelve-inch sur- 
face or twelve inches to cover 


inch wheel face. 
motor is a fifteen horse power AC, 
220, 440 or 550 volt, sixty cycles. 
Hydraulic coolant and lubricating 
pumps are driven by a fire horse 


power ball bearing motor The 
motor for raising and lowering the 
wheel head is a one-half horse 
power unit. 


New York office, is now stationed 
| sey at the plant. Thomas A. 
Lee of New York has been appointed 
general sales representative, with 


opened at the mill for the direct 
Sale of hosiery to consumers. 


Keystone Gauge Strip 
Display Stand 


Keystone Reamer & Tool Com- 
pany are now merchandising 
“feeler strips” in a new display 
stand. These strips are about 12 
inches long, each wrapped in cello- 
phane and packed six or twelve of 
a@ size in cartons. 

One dozen of each strip (.0015 to 
015, nine sizes) is included in each 
stand. The stand is made of oak, 
finely finished. to give years of 
service. 





‘FOR THE LUNCHEON HOUR 


repair work preparatory to increas- 
ing their production. Improved 
prospects were reported at the! 


Package Machinery Company. 
Harris Silk Hosiery Company is 
approaching full production, with 
about seventy-five persons employed 
at present, it was said at the plant. 
Production consists of high grade 
ingrain hosiery and popular price 
dipped hosiery in the proportions of 
70 and 30 per cent., respectively, it 
is said. Edgar G. Harris, president, 
who formerly devoted most of his 
time to sales from the company’s 





Bonney Forge and Tool Works, 
Allentown, Pa., recently placed on 
ithe market Bonney “Expert” quoits. 

These quoits are heat-treated to 
produce a hard, tough striking edge 
that will not burr, chip out or bat- 
ter down, and a very much softer 
body to absorb the blows of striking 
quoits. This process enables the 
quoits to withstand severe use for 
years without changing shape, size 
or losing weight. 
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|| vice stations has been announced by 


|; old manufacturers of Cream City offering two new heaters, standard 
enameled ware, sheet metal ware ai McIntosh, 1341 South Hope St., Los 
and similar products. and Master models. These heaters . : 
f products. Angeles, and J. R. Wallace, 1028 
Included are “All-In-One” liquid | have tubes of seamless copper with P ; 
Geary St., San Francisco, according 


separate 


travel continues as long as the op- | 
erator keeps the button depressed. | 


with four speeds, 30, 45, 60 and 90) 


the | 
fourteen-inch surface with a three-| 
The wheel spindie | 


office in that city. A room has been | 
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idea has proven very ‘genie and 
brings to the automotive trade a 
new opportunity for profitable busi- 
ness. The new line is now being 
| distributed by automotive jobbers 


KRAEUTER HEATERS : 


Newark, N. J., is | 
West Coast by C. M. 


KEYSTONE REAMER 
APPOINTS 


Sept. 


SERVICE STATION 
EQUIPMENT 


A new line of equipment for ser- 





Millersburg, Pa., 19.—Effec- 
| tive at once, the Keystone Reamer 





| the Geuder, Paeschke & Frey Co., 
| Milwaukee, well known as 53-year- | 





be repre- 





Kraeuter & Co., 





sented on the 











measures made in several sizes and large passages and maximum wall 
The 





to W. B. Bradenbaugh sales man- 


of copper plated metal; crank case | thickness. tube assembly is 









filler measures; tin and galvanized | completely dipped in copper to give | ager. 

measures; oil bottles and spouts; tube-to-fin contact. A special switch | Complete stocks of Keystone ream- 
carrying crates; oil display racks; | permits motor control from zero to | ors yalve tools, twist drills taps, 
automotive funnels; gasoline cans; | maximum. An inlet-outlet valve of | qjes, etc.. will be carried in both 









radiator filling cans; emergency | positive action is designed to pre- | cities at the addres: above given. 
gasoline cans; gas canteens; port-| vent heated water from circulating | It is also announced that G. A. 
able drain tanks; inner tube test-| or backing into the core. Watson, 1710 19th St., Minneapolis, 







The heaters are finished in chro- 
mium and have modern lines 
Mounting bracket, fan shroud and 


ers; waste cans and water pails 
Some items in the line are new 
to the automotive field. It contains, | 






will represent Keystone in the Cen- 
tral Northwest. 


















for example, a selection of picnic! bushings are of white nickel to pre- 

and camping sets, in white enamel,| vent rust and corrosion. The unit |at $9.25, with face plate finished 
| designed especially for motorists|is powered by a motor rubber|in black enamel, with chromium 
| who like to eat outdoors. Each set| mounted to eliminate noise and vi- | shutters. It is stated that there are 
| nests into a covered pail making @| bration. ionly two holes to be bored in 
|} small, compact picnic The! There is also a 925 model, priced ' mounting these heaters. 


unit. 
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PITTSFIELD, TOO, 
HAS KNOWN CURTAILMENT 

































But Cadillac-LaSalle Sales Figures 
Do Not Show It 















Pittsfield, Massachusetts, relies almost wholly upon three industries. In common 






with sister cities all over the country, Pictsfield has seen these industries virtually 







close down, or continue operations on a curtailed schedule. And this curtailment 






has been reflected in retail sales . Certainly, such a situation is not beneficial 






to the sale of fine motor cars. Yet, during the first half of 1932, the Berkshire 





Auto Company, handling Cadillac and LaSalle in the Pittsfield territory, has 









increased its sales volume 54.5% over the same period of last year! In units, 
Nor is this all. In 1931 


, of the business in the Cadillac-La Salle 






the record is 17 against 11... . (first six months), the 









Berkshire Auto Company secured 40.7% 






price class. This year, that percentage has risen to 81.5%. No automotive 









merchant would accept these facts without asking for one more. The answer, in 
the words of R. M. O'Connell himself, is this— ‘‘our profits... for the first six 


months of this year showed a substantial increase over the same period for 1931."’ 



















These figures clearly indicate that —even today —the right franchise, coupled 






with good management, can make money for a dealer. What Pittsfield is doing 







with Cadillac and La Salle can be paralleled in other cities if the proper potential 







exists. A few such points, with profit possibilities recently re-established 







by thorough analysis, are, today, without Cadillac-La Salle representation. 







Good business men, interested in building a permanent, profitable business 
by joining the Cadillac-LaSalle dealer body, will find it well worth while 


to investigate these available franchises by communicating at once with 






















CADILLAC MOTOR CAR COMPANY 


Division of General Motors 










DETROIT, MICHIGAN 
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CHEVROLET SALES IN 
FIRST 10 DAYS OF SEPT. 
OVER AUGUST LEVEL 


(Continued from Page 1) 


days of September as against 7,688 | 
in the same August period, and 





The September showing was re- 
garded here as particularly favor- 
able because it went above average 
expectations. 

The encouraging upward climb of 
the sales curve has necessitated 
building and _ rushing several 
thousand more new cars into the 
field than the late summer projec- 
tion called tor to replenish dealer 
stocks, according to the Chevrolet 
executive. Stocks of new and used 


541 in the first ten days of July. 
i |Charles H. Fosdick and Francis H. 


cars have been consistently lowered | 
during the summer period and are | 


now at an absolute minimum, he 


stated. 
General improvement in sales was 


evident in the reports from nearby 
every one wi the companys nine 
sales regions in the United States, 
Mr. Klingler declared. Particularly 
encouraging showing came from the 
regions centering at Dallas and At- 
lanta, where the improved outlook 
for cotton is proving a decided stim- | 
ulant to automobile sales. 


ALABAMA SALES TAX 
Montgomery, Ala., Sept. 19—Two 
sales tax bills are pending before 
the Alabama legislature, 





one by} 





Speaker Tunstall (Hale), levying a 
sliding scale on sales, and the other 
by Representative St. John (Cull- 
man), applying a 2 per cent. gen- 
eral sales tax, with a smaller rate 
for jobbers and manufacturers. The 


proposed bills have been referred to 


a subcommittee to study and make 
recommendations. 


NEW WILLYS DEAL ER 
New Haven, Conn., Sept. 





19.— 


formed the Fosdick 
with showrooms at 


Whalley Avenue and Orchard 


Street, to handle the full line of 
Willys-Knight and Willys-Overland 
cars and trucks. Mr. Fosdick was 
formerly connected with the firm 
of Fish, Fosdick & Mills, Inc., later 
known as the Fosdick-Mills Corpor- 


Duffy have 
Motor Company, 


}ation, Oakland-Pontiac dealership. 





BISCAYNE MOTOR MOVES 
Miami, Fla., Sept. 19 (UTPS).— 


| Biscayne Motor Corporation, dis- 


tributors for Willys-Overland and 


| Willys-Knight motor cars in south- 


eastern Florida, has moved to 359 
W. Fiagler St. The service shop 
has been equipped with considerable 
new machinery and the parts de- 
partment enlarged. Leo Edwards, 
president of the company, has been 
handling this line for sixteen years. 


NEW SUPPLY STORE 
Jacksonville, Fla., Sept. 19.—G. N. 
Patrick, G. N. Patrick, Jr., and A. 
W. Knight have formed the Patrick 
Auto Supply Company here. The 
authorized capitalization is $10,000. 


JOBBERS INVITED 


TO FOUR REGIONAL || NeW Dealers 
N. S. P. A. SESSIONS | 


(Continued from Page 1) 


“convince us that these meetings 
will be of real assistance to the 
jobbers in attendance. From the 
standpoint of the N. S. P. A. we 
expect to obtain from them an ex- 
pression of the current jobber atti- 
tude on difficult situations which 
have arisen within the past year 
and which will be of guidance to us 
in the determination of subjects to 
be considered at our annual con- 
vention in Detroit, Dec. 2 and 3.” 

Each of the four conferences will 
include a morning and afternoon 
session and will be concluded in the 
evening by a banquet and enter- 
tainment as arranged by the local 
committee. 


NEW SERVICE STATION 
Miami, Fla., Sept. 19 (UTPS).— 
Goodyear Service, Inc., of Miami, is 
erecting a new master service sta- 
tion at Biscayne Boulevard and 
N. E. 9th Street. 





SO. CAROLINA GAS TAX 

Columbia, S. C., Sept. 19.—Walter 
G. Query, chairman of the South 
Carolina Tax Commission, reports 
that gasoline tax collections for the 
month of August totaled $528,877.97, 
as compared with $654,638.81 for the 
same month of last year. 





Appointed 


NEW YORK 


Willys-Overalnd—Arthur Goggin, 


Clymer; Beldon G. Elliott, Ham- 
burg. 
Graham-Paige—Walter A. San- 


ford, Potsdam, 

Nash—George W. Baker, Middle- 
town. 

Rockne—Oberwager Motor Sales, 
Inc., New York; Glen-Myrtle Ga- 
rage, Glendale, Long Island; Ken- 
sington Sales Company, Inc., Buf- 
falo; Schmitz-Zenner Company, 
Inc., Buffalo; Hammond’s, Water- 
vliet; Foster-Cox, Inc., Mount Ver- 
non; Lynd’s Garage, Harmon; Peter 
Kihss, Brooklyn. 

NORTH CAROLINA 

Rockne—Martin Motor Company, 
Aberdeen. 

NORTH DAKOTA 

Studebaker—Don H. Martin,Oakes; 
Service Motor Sales Company, 
Mandan. 

Rockne—John Miller, Kulm. 

OHIO 

Willys - Overland—Jenkins 
Sales, Dayton; Magic 
Akron. 

Nash—Paul Deem, Easton. 








Auto | 
Motors, | 


Rockne—Badger & Herring Motor 

Company, Amarillo. 
VIRGINIA 

Nash—Rutrough Gilbert Motors, 
Inc., Roanoke. 

Rockne—Hoover & Sager Garage, 
Woodstock. 

WEST VIRGINIA 

Nash—Johnstone Motor Company, 
Charleston, 

Rockne—McCoy Sales Company, 
Grantsville. 

WISCONSIN 

Studebaker—Fritz Garage, 

roe, 


Mon- 


WYOMING 
Studebaker—Bob Edie, Douglas, 





NEW CHRYSLER DEALER 
Waterbury, Conn., Sept. 19.—Louis 
Wenzel, for many years part owner 
of the Chrysler dealership of Wen- 


zel & Collins, Inc., 14 Grove St., 
which was recently dissolved, has 
formed Wenzel Motors, Inc., with 
showrooms at 497 Meadow St. Mr. 
Wenzel is secretary and treasurer 
of the firm, with Elizabeth Wenzel 
president and Arnald Wenzel, vice- 
president. The Chrysler and Plym- 
outh lines will be handled. 








TO HANDLE PARTS 


Raleigh, N. C., Sept. 19.—Wilson 
Auto Parts Company, with principal 
office in Raleigh, has been formed 


Rockne—Eli M. Elder, Inc., Can-/to deal in automobile parts and ac- 


ton; 
TEXAS 


Neff Motor Sales, Millersburg. | cessories. 


The authorized capital 
stock is $50,000. Incorporators are 


Nash—Lerpard Motor Company,|R. F. Wilson, Mrs. N. J. Wilson and 


San Antonio. 


Len Woodard of Raleigh. 





FINAL REVISION, 


COMPLETE NEW PASSENGER 


Figures in this table are from R. L, Polk & Co. of Detroit, with the exception of <llinois, which are supplied by the Robinson Advertising Service, Springfield, M1., and 


New York city, are included in the New York state total. 


In this table, 48 states and the District of Columbia 












































AUBURN GROUP 

















CHRYSLER GROUP 



































FORD GROUP 


Some of this data has been published previously, but it is given here complete for the convenience of 


Returns for to 


GENERAL MOTORS GROUP 
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Maine | | 4 10 10 57 81}, 212) 212 | 21] 140) 1) a 204 
Maryland | = | 40 | 18| 13] 20 116 167 | 649] 1| 650 | 22) 4| 412) 2) 14| 53] 507 
Massachusetts | 6 } 56 | 68) 32 54 456| 610] 1479) 11) 1490 | 140) 16| 824) 5| 61) 188) 1234 
Michigan } a j 49 | 80) 100 86) 575] 841, 3901) 12) 3913 | 111| 7; «1301 9| 56| 117/ 1601 
Minnesota | 18] | 18] 44] 17| 37] 199} 297} ~—=«79#i21) 7] 798 | 42) 1 507] 2] 29, —Ct«C A 642 
Mississippi | J | 1{ 8) 6 6 13 33] 245 | | 245 | 5| 258] 2| 9| 274 
Missouri | 4 } 24 | 49) 48 41| 324) 462) 813) 3] 816 | 60| 2| 586) 3) 34| 48| 733 
Montana | “a | 4] 10) 12 16| 65) 103,230) sd 230 | 18] | 195] | 7 40) 260 
Nebraska ——  e. a “" 9} il 3) 12) 80) 106] Ss 464)———sisd 465) 19] 1) 314] 2) 8) 43| 387 
Nevada ‘|. 1} 10) 5) 3] 29) ~ 47, a | 78 | 23) 2) 67| 5| 4| 101 
New Hampshire | 5 | 6 | 5! 11| 6| 53} 15 L 52| 1| 153 | 12| | 94| | 9} 21) 136 
New Jersey | 78 1| 79 | 78) 83| 72 — 707 | Ta 7| 1328] —_137/ 14| 870] 11| 52| 141| 1225 
‘New Mexico | 2 2] 4 4 4 23) 35| 148 | | 148] __—«20) 2| 105| 1| 10| 138 
New York | 466 5. 471] 413 375 282, «2452 3522] 4989 58) 5047 | 766| 88; 3606 58] 243} 535] 5296 
North Carolina | 13) | 13] 29) 12) 33] 114, °~—~«CBY™~“‘CSCKWC’C’COCQY 815, -  3ii 546 2i ilj~—~*66| 656 
N. Dakota | a } — ry ] 8] 41, 53; 192] | 192] 8] | 154] j | CSCS 175 
Ohio —— Cd si 1) 137] 86) 142 96) 594) 918; 2330] 14) 2344 | 120] 20; —«*21135) 10] 60| 162 1507 
Oklahoma _—«i| =a | 17] 13 19 39| 105| 176] ——«520| 1) 521 | 34 4 539) 3) 10) 77| 667 
Oregon | “5 l 5] 19) 6, 12) ~ 53] 90] «236; 4 240 | 19 ] 128; | 1| 12) 160 
Pennsylvania | 164 1| 165 | 252) 185) 184] 1131[ 17522514) 12} 2526] 245) 21; —«:1549) 18| 104| 279) 2216 
Rhode Island 2m 22) | 22 | 18 25] 9) 92| 144 | Toa] 1] 223 | 34| 2) 142) 1| 8| 30| 217 
South Carolina | 5} | 5] 3) 3| 8} ~—~—«320; 49| —«3:23] } 323 | 8| | 209] | 4) 15} 236 
South Dakota | 1j | 1} 15) 5) 10; 48, ~=—ST8E~~~SC«w‘T19z~S | 179 | 9 | 143] 7| 17| 176 
"Tennessee _ | 12 12] 15 18 17/110) 160] 588; ~*' 588 | 23) 2) «483 4 6| 17| 535 
Texas St«&d 26 2) 28 | 73| 27 62; «2007 362) —*:1714, 3| 1717 | 119) 6| 1620 9| 18| 119| 1891 
Utah . | 3 3} 3 19) a ee 97} 6| 2| 57| 4| 3 _ 
Vermont aaecs 9) } os =a -- e oa ol ee 29] 37|.—«:148] | 148 | 15| 1| 63} | 6| 13} 98 
Virginia 13) 13| 21| 36) 31| 118; _—~—~—«206 | 844 844 | 35] 4| 589| 3| 10 85| 126 
Washington | 12 l 12} 33) 19 28) 103] 183! 421] 2| 423 | 42/ 3] 215] 1| 19] 29) 309 
W. Virginia | 7| 2| 9] 21) 13] 27; ~«102 163[ ~~ 328] 3| 331] 11) 2] 229) ] 6 36| 284 
Wisconsin j 30 | 30] 31) 33] 63) «273, ~—SssC—i« SD] SSS—«é880 3] 893 | 55| 3} 543| 10} 26) 74| Tt 
Wyoming j 3 “3, ee 19) | a) ee 69 | 13| 1| 36) ] 1| 4) 55 
Dist. of Col. 5 l | 3) 1201 571) ” 26| 
Line Total 1364 20 1999 1865 1812) 11039! | 40047 203} | _-2997 314; 25185 215} 1186; 3219) 
| l l 1884 | | j | 16715 | l l 40250 | l l l | 33116 
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about the evils resulting from the 
used car, but that no_ specific 
remedies had been offered for their 
cure. We have tried countless nos- 
trums, panaceas, palliatives and 
specifics on the used car. None of 
them has or ever wil] do any per- 
manent good. We've got to extract 
its fangs. 

“All you have to do is to extract a 
gross profit from each individual 
deal. You know—or should know— 
the fixed expense chargeable to 
every new car Sale. We’ll say you're 
selling a new car. which gives you a 
gross profit of $250. All the ex- 
pense items incidental to its sale 
may aggregate $105. 

“You have, then, a margin of $145. 
You know how much of that you 
can afford to use in going overboard 
on a trade and still have a net profit 
on the transaction. Perhaps you 
can afford to give away $100 of it or 
even $120 of it, if your volume is 
Jarge enough, to make the sale. 

“I don’t want to hurt your feel- 
ings, but if you continue to operate 
on any less sound basis you are just 
poor, dumb klucks who deserve to 
fall, and fail you will. Don’t let 
anybody kid you into thinking you 
can get by on any other basis, for 
you can’t. 

“And do you realize that in pro- 


portion to the volume of business 
the trading losses of the average 
dealer are larger today than they 
ever were? The average inventory 
valuation of used cars is about $100 
less than the average selling price, 
and the inventory valuation doesn’t 
by any means represent the actual 
buying price. It represents only 
what you hope you may get for the 
car, and in this respect, at least, 
you are the world’s worst optimists. 

“I have said many times in the 
last year that the only thing fac- 
tories can do for the dealers is to 
give them closed territory. You are 
entitled to it and you should have 
it. Sales manager can cite a long 
list of specious arguments to prove 
that it’s impossible, but it isn’t. 
They cling to open territory because 
they think by means of it they can 
sell more cars. As a matter of fact, 
they could sell more, certainly in 
the long swing, if they gave you 
closed territory and rigidly enforced 
territorial restrictions. 


“If I were an automobile dealer 
I'd get a new type of salesman and 
I think I could lick the open terri- 
tory bogey. I'd find some bight 
young men, perhaps just graduated 
from college, to whom $50 a week 
would seem like a lot of money. 
Then I'd give them a definite terri- 
tory and pay them a commission on 
everything they could sell in that 
territory—service, tires, accessories, 
used cars and new cars. 

“If they sold a lubrication job and 
thereby made a shop customer I'd 
give them a commission on every 
dollar that customer spent in my 
shop thereafter. I’d have them live 
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in the territory and spend all their 
waking hours cultivating the people 
in it. But first I'd give them a 
course of training and perhaps pay 
their board while they were taking 
it. I believe that’s the kind of sell- 
ing that’s going to put the dealer 
over in the future.” 

Following luncheon in the main 
dining room of the Penn Harris 
Thomas Beck, editor of Colliers 
Magazine, spoke on “Practical Sell- 
ing.” 

He suggested ways and means of 
meeting present busiess conditions. 
Mr. Beck was introduced by J. M. 
Koch, vice-president and sales man- 
ager of the Quaker State Oil Refin- 
ing Company. 

Byron Foy, president De Soto Mo- | 
tor Corporation and vice-president 
of the Chrysler Corporation, was 
unable to be present on account of 
a surgical operation upon his 
daughter in a New York hospital. 
He kept his speaking date, however, 
via radio. He delivered his address 
from his New York office and it was 
relayed to the convention floor by a 
loud speaker, 

Mr. Foy’s address was in part as 
follows: 

“It has been a wise policy to 
refrain from statements about the 
trend of business and predictions 
as to when and how the depression 
will end. No one, however, who is 
in position to sense the attitude of 
the public at this time, can fail to 
detect a very marked change in 
business sentiment. It would be a 
rash prophet who would say that 
business has turned the corner we 
have heard so much about. Tan- 


gible evidence of business better- 
ment in the form of factors upon 
which we can rely or orders on the 
books is hard to find. You know 
as well as I that orders are not 
only difficult to get, but difficult to 
hold. One cannot escape realiza- 
tion that whether the number of 
unemployed is ten million or twelve 
million, it is sufficiently large to 
give pause to any one predicting 
an immediate return to better times. 

“The five chief factors to be con- 
sidered in surveying the prospects 
for a business revival, particularly 
during this fall, are as follows: 

1. Seasonable influence, which 
normally trend to increase activity 
in major industries at this time. 

“2. The abrupt turn recently wit- 
nessed in commodity prices. 

“3. The need of replacing depleted 
stocks of manufactured goods. 

“4. The end of a historic chapter 
in the movement of gold, accom- 
panied by clear evidence that a new 
chapter is beginning. 

“5. The revival of confidence re- 
garding Europe, while still having 
many formidable problems, has de- 
cidedly changed for the better since 
the spring of this year. 

“While the effect of seasonable 
influences varies in different indus- 
tries, gains made in the fall nor- 
mally outmeasure losses. The Fed- 
eral Reserve Board compiles an in- 
dex of production, based on the out- 
put of thirty-five major industries, 
representing directly and indirectly 
more than 75 per cent. of the total 
industrial production of the United 
States. Only twice in the last ten 
years has this index failed to ad- 
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New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. MetropolitaA district figures, compiled by Sherlock & Arnold, 
our subscribers. Readers desiring county, city, or town lists, or lists of owners in any ‘given section may obtain these by addressing any of these three companies 

















































































, 
vance between the months of July 
and October. The two failures came 


in 1930 and in 1931. Whether basic 
conditions have improved suffi- 
ciently to permit seasonable influ- 
ences to reassert themselves in 1932 
is necessarily a question for thé 
future. 

“A second premise on which thé 
hope of a fall revival rests is thé 
recent change in the price of com- 
modities. This is probably a more 
important factor. 

“The first important upward turn 
in prices during the whole period 
since mid-summer 1929, came two 
months ago, in July, when the aver- 
age value of 784 commodities ad- 
vance to 64.5 compared with 62.3 inf 
June. This advance has continued 
during August and most of the 
major commodities have shared in it, 

“The natural disposition on thé 
part of some observers is to regard 
the recent rise with skepticism. The 
turning was abrupt and unexpected, 
but even if the upward movement 
since the end of July is dismissed, 
ithe fact remains that the period of 
|greatest loss was during the first 
lhalf of 1930, and during ‘the last 
twelve months, and particularly 
during the last six months, prices 
have turned in the direction of sta- 
| bility. 

“Perhaps the most cheerful item 
of a tangible nature is this advance 
which has taken place in commodity 
prices, a development which has not 
accompanied any previous rallies in 
the stock market during the period 
of the depression. Nothing like the 
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day: Georgia 

HUDSON GROUP STUDEBAKER GROUP WILLYS-OV’R’D GR’P NON-AFFILIATED MANUFACTURERS 

| | | | 
Ba | 3 | } | is | shee 
States | = =] nh | © gs | 2 s | | s ev | Total 
ei |ée| 8! 3 » tell eel s' gi] a] @ S| | § a¢ 

$8 Ss /§2/ 2! 8 s |e$\ 22! 3 -|gt#@itéiédi4is3 ef 38 

a | & & saieis & |B6\| Be) & 4 be oS inis 2 | & ei|s 
Alabama | 4| 1| 5| l 5} 2| 7\ 7 1| - | 4| l 2| 1| | 591 
Arizona | 1 1| 4| 1| 5| 2| | 2} | | | 1| 3| | I 183 
Arkansas j 2 1| 3| | 3.~C~C*«< |Ss*=<CSC72C«C«‘ 6| ) 6} | 3| 1| l 6| l 2| } 1017 
California | 68| 26| 94] 12; 221; ~—=—«155 388 | 84) 60| 144 | 40) 5] 77 40 3] 64,37 21] 15 | 6,270 
Colorado | _17 3| 20 | 9| 8| 17} 12| 12 | l | 8| 4| 1| 11; 2| 2| | 733 
Connecticut } 41 13} 54] 1| 29) 34 64 | 11] 3| 14 | 1| 5 34) 10| | +39 20, ii) 2j 1,669 
Delaware | 2| 1| 3| 1| 4| 3] 8| 4] 1} 5} | 1| 1| Nl 10) | | | 240 
Florida | 13] 7 20 | 1 5| 4 10] 13| i| 14 | 1| 2 10} 5] 4 7 8 4| 61| 1,220 
Georgia | il 5 16| 2 29 18 9) 14 ~3 COTY ] | 12 16 2 8 ij _24| 1,698 
Idaho 3 | 3] 2 2) ~~ 1| 6 | ee ee | 175 
Tilinois [77 —«8 120] 19; 120) i113 252] 165) ~—«15|_—S—«80| 6| 8) 66| 50 2,108; —SsC2]_C 2] 20] 7,154 
Indiana | 59| 39 98 | 86, 46, 132] 2; 62) 4 66 | 3| 4] 23| 18} ~«&2A*” |__20| 8| 8] 2] 3,139 
lowa | 30) 16| 46 | 28| 17 45| ‘56 2| 53 | 3| 11| 5] ; 17 3] 1| 1,826 
Kansas | 11] 14) 25 | 3] 12) 8) 23, i l 21 | j 1) 7 8) yi 7 ~—COSC 1,313 
Kentucky | _—i4j 6 20 | 1| 20/ 6 27| «32 4 36 | | 1| 5| 5| 1 3| 7| 3| | 1,183 
Louisiana =. 2| 7] i a 4) 1| 5 | 1| 2| 7 4) = 22 5 1| 7] 1,022 
Maine | _‘18) 5| 23 | ] i1| 9 20, 2| 13 | | | 3| | | 11| 6, 2| | 575 
Maryland | 2  ~=sdS8g 25] i ——S=23|_———«d10 34] _—«i15) 1) 16 | | 2) 12| 6 | 18) 8) 7| 6| 1,498 
Massachusetts | 94,27 122i, 7 75) 73, ~~*+155| aioe 11| 67 | 2) 7| 46) 20) 2; «2103 35) 16| 21| 3,985 
Michigan } 165) 38) 203 | ry 91) 41) 136 | 57, ~Ss« 61 | 10| 1| 50) 1i| 1| 35) 25) 29) 2] 6,968 
Minnesota | 20) 8) 28 | | 42| 33) 75 | 40) 8) 48 | | 1| 20) 17| 3 24) 16| 10} 4| 2001 
Mississippi | 2| 1| 3] 8| 2| i) a) 5 | | v4 ‘| i | Td | 583 
Missouri | 26| 8| 34 | 3| 29) 24; - ( cee 12; 45 | 1| 2| 25| 17| 2) 33] 12; 10} 3 2,275 
Montana _ | 8| 11 19| 2| 7| 8| 17| 3| 15 | | l 3| 1| 2; _—«# 1 4| 1| 675 
Nebraska _ a 8| 10) 18 | ! 13 10| | —36 2| 38 | 1| 1| 11| 2| 2| 3) 3) 1| | 1,070 
Nevada _ | | 4) 4| 3| 5| 8] a ] 2] | 3i 2| l 1] 1| ] 1| 249 
New Hampshire | 8] 2| 10 | 1| 8] 6| sf} 1| 13 | | 1| 9] ] | 8) 2 1] | 429 
New Jersey | 65 22) 87] —«*:10) 85 68) 163] —*92 23| 115 | 4) 4| 41) 33| 4 70| _—-36 14| 6| 3,916 
New Mexico | 3| 1) 4| 1 6; 2| ; a = l | | | — rn aay | 1] 340 
New York | 265 iT 341 | 41,227; «438, 706] 874 70| 444 | 5| 34| 215) 129} 21; «365; «168 74| 22 | 16,860 
North Carolina | 23] 9) 32 | | 24) 2| 2%; iii _ | 15 | 2) l 6) 2) 1 ay 2 2] 16] 1,778 
N. Dakota | 3} | 3] i 6| | 6| 2/ 18 | | \ 2| j a | | 455 
Ohio | 94| 30) 124} 4) 99) 62) 165 | a 18} 149 | 2| 3| 62 17 6 61, 34) 15) 12} 5,556 
Oklahoma | 6| 8] 14] 2| 14] 8) aj, 21 | 1| 1 4) 6| ; 4,3} sCid AG 
Oregon | 6| 6| ] 11/ 8 if iy 16 | 1| |_| 7 | 2 4 242 601 
Pennsylvania } 109) 44) 153 | 13) 146) 115) 274) ~«219;~—SS—«W18 235 | 12| 8] 90, ~—«69) 4 124] 57, +22) ~+«2134 7,720 
Rhode Island |  16| 2] 18] 3| 20] 3] 26 | 11| i] 13} 1| 5] 6) 3] 8] 4] 2| 4] 695 
South Carolina | 5| 3| 8] | 5| 2| 7| ee j j 2] 5] ] 1| 2, 1 | 640 
South Dakota | 3| 2| 5| l 17 8) =o; | 4 4i 4] 1| ] 4 | 476 
‘Tennessee ; 8 4) 12 1} 23) 6| 30) 36. 1| 37 | 1| 11| 13) 1 8| E 1| 1} 1,414 
“Texas | 19) 8) 27), 3|St«< 22) 60) 33; ~S=« 35 | 1| 1| 20) 8| 1| 12) 12 2| | 4,206 
Utah | 1 2| 3| i 2) 3| a a oe ee 6| ] 7 5| | I 221 
Vermont | ii 4 15| 9] 3] 12] 7 ii | | ] 5| 3| ] 3| 1) | = 342 
Virginia | 30) 9] 39 | | i5) ii 2; | SCtC«C 32 | | 15| 12| 2| 6| 1 1 3} 1.933 
Washington | 26] 3] 29 | 1] 25) 28; 54] «20 5| 25 | 1| 3 13| 7 33] 8| 13| 9| 1,122 
W. Virginia | 17/ 6| 23 | 24) 5] 29] 24| 1| 25 | | | 13} 5] ij 5| 6) 4 1| —— 
Wisconsin | 40) 15) 55 | 1| 43] 31| 75 | 64) 5| 69 | 5| | 23) 5| i 41) 7 5] 2] 2,312 
Wyoming 7 a ee 4] 8] te ] l 1| | 3] | Le 
Dist. of Col. 6| 21| 25) rs aa 13) 12/ 308 
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COMPLETE SERVICE INTHE 
ELECTRICAL FIELD = 
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reason for considering brake service{ent business policies. 


as “specialized.” On the other hand 
it is a mechanical job. Local condi- 
tions should be the governing fac- 


tor in deciding whether or not to 
go into brake service. 


There was a time, some years ago, | 


when car owners would “look 
around” to find a service station 
that could do a thoroughly reliable 
repair job. That day is gone and 
will not return. No matter how 
capable and inviting a service sta- 
tion may be today, it is absolutely 
necessary to seek Out the customer 
and to explain to him clearly how 
he can profit by patronizing your 


place of business. That is the reason | 


why sO many service companies are 
today seriously interested in ad- 
vertising. You can bring in a great 
many more customers if you are in 
position to advertise “Complete 
Specialized Service." which will 
mean something definite to the car 
owner. 

When a shop is equipped to render 
all types of specialized services, it 
is much easier to Make money on 
labor. There is a greater volume 


of service work to divide among the | units, and the possession of such 
There are more things | knowledge enables the maintenance 


mechanics. 
for the service salesman to sell. 


Occasionally service companies get | satisfactory 
directly | tomers. 
Loca] | 


into lines which are not 
related to automotive service. 
conditions may sometimes provide 
justification for such additions. It 
should be recognized. however, that 
when any man goes into a venture 
not directly related to his basic set- 
up, the trade conditions are going 


| 


| service specialist 
| “Knows everything” 


| 


to be differenti, the new line will re- | 


quire different merchandising meth- 
ods, and the application of differ- 
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working quotas. Improved orders 
are reported. 

Art Metal Works, 7 Mulberry St., 
Newark, has authorized 
production in all divisions for man- 
ufacture of metal specialties and 
will reinstate about 1,500 employees. 

Woodhouse Chain Works, Inc., 
Trenton, has been organized by 
Thomas T. and William T, Wood- 
house to take over T. 
house Chain Works, 3d and Schenck 
Streets. manuafacturer of _ steel 
chains. 

Pfister Cheniical Co., Clifton 
manufacturer of industrial chem- 
icals, etc., has awarded a general 
conract for a new one-story plant 
in the Morsemere district. 
field, to cost about 
equipment. 


North Jersey Ircn & Steel Com- | 


pary, Jersey City, has been organ- 
ized by P. Frank Dillon, Weehawken, 
and associates Lo manufacture iron 
and steel specialties. 


Tubular Finishing Machines, Inc.. | 
by | 


Paterson, has been organized 
Grant Sipp and William J. Turner 
capital $70,000, to manufacture tu- 
bular- mechanical equipment and 
parts. 

Wright Aeronautical Corporation, 
Paterson, has developed a new nine- 
cylinder airplane motor, known 
Wright Cyclone F engine, 670 h. p. 
rating. and is placing the unit in 
commercial production. Orders for 
twenty-four of these engines have 
been received from foreign coun- 
tries. 


as 


increased | 


& J. Wood- | 


Ridge- | 
$40,000 with | 


Gamon Meter Company, 282 |! 


; transportation must be a combina- 


| West Orange organized by 


|}and associates, 


These prob- 
lems are not present when adding 
| lines to equip for “Complete Spe- 
| cialized Service,” because the addi- 
| tional types of service or additional 
| lines of merchandise are really not 
|‘‘new” business. They fit in with 
what the station has been handling. 
| The present-day motor car is a 
truly marvelous product. When we | 
realize that personal transportation 
at high speed in safety and comfort 
is available to millions of people, we 


realize that the vehicle for such | 
| 








| tion consisting of numerous parts | 


and units carefully adjusted in 
operation. 


A guiding star for personal pro- | 


gress is this injunction: “Know 
something about everything, and 
everything about something.” The 


the man who 
concerning the 
j}units he undertakes to service and 
| who “knows something” about every- 
| thing else on the car. Knowing 
|everything about the items on the 
| recommended list naturally requires 
|a knowledge of the working relations 


| between the various specialized 


is 


| expert to render service of the most 
character to his cus- | 


The authorized service station is 
not merely a local business. Every 
such station is very definitely an 
imporiant part in the entire inter- 
national authorized service station 
set-up. The entire group should 
have a definite goal to work to- 
ward. That goal is complete spe- 
cialized service. It means more cus- 
tomers and more profits. 





Thomas A. Edison, Inc., 
is concluding pur- | 
chase of plants and property of 
Splitderf Electrical Company, 
High St., Newark, with branch fac- 
| tory at Bethlehem, Pa.. manufactur- 
‘er of electrical equipment, ignition 
| products, etc. The purchasing com- 
| pany will continue production of 
same line of specialties, including 
new products. . 
| Foote-Pierson & Co.. Inc., 75 Hud- 
son St., Nemark. manufacturer of 
special machinery and tools, is in- 
creasing production schedule and is 
reinstating a number of workers. 
‘The company has secured orders to 
insure operations for several months. 

Tape-O-Mitic Machine Company, 
Newark, has been organized by A. 
V. Rochester, Jersey City, and asso- 
ciates, capital $100,000, to manufac- 
ture special machinery and mechan- 


Edison ol 


|ical appliances. 


Thomas Devlin Manufacturing 


| Company, Burlington, manufacturer 


| of iron casting fittings, etc., has ad- 
vanced its production schedule from 
three to five days a week, partict- 
| larly for manufacture of iron quoits, 
hubs. etc., and plans the early es- 
tablishment of extra working shifts. 


RUSCO RECEIVERS 
WIN COURT ACTION — 





TO PROTECT FUNDS 


(Continued from Page 1) 
months as the time limit for 
| senting claims, authorized the 
ceivers to conduct negotiations of 
patents, approved th®@ir request for 
| employing counsel to represent them 
n iegal proceedings in Illinois and 


pre- 
re- 


South St., Newark, has arranged to | @Pproved of allowances for the ap- 


use the manufacturing, engineering, 
sales and service facilities of 
meter division of Worthington Pump 
and Machinery Corporation. Lines 
made by these two companies are 
Supplemental te each other 

Motor Improvements, Inc., 365 
Frelinghuysen Ave., Newark, manu- 
tfacturer of oil filtering equipment 
for automobiles and kindred prod- 
ucts, is running on five-day week 
basis, with close to a normal working 
quota. The company has booked a 
number of orders, including equip- 
meué for International 
Company, Chicago, for tractors. 

Edjson - Splitdorf Corporation, 


the | 


| praisors, the receivers and counsel. 
Alvan W. Hyde of Hartford rep- 
resented the receivers, Messrs. Rus- 
|sell and Weeden were in court ready 
to answer any questions the court 
might ask. 


DEALER INCORPORATES 


Jasper, Tex., Sept. 19.—The 

Neches Chevrolet Company, local 
|Chevrolet dealership, has filed 

|papers of incorporation with the 

| secretary of state at Austin. The 
Harvester | authorized capital is $5,000. Incor- 
|porators are V. H. Fuller, S. J. 


Campbell and A. L. Black. 


| seen 
jlooking plans developed as I have 
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improvement that has occurred in 
prices for cotton, wool, wheat, beef 
and live stock, has happened since 
prices began their 
in 1929, 

“Economists tell us that what has 
been taking place in recent months 
is similar to the turn of prices in 
1921. Last year’s rise in prices was 
followed by a new lows, but the re- 
sumption of the advance in 1922 
continued for almost a year. In fact, 
a shortage of goods developed and 
wholesalers had to bid against each 
other to get their supplies. It is not 
inconceivable that a similar condi- 
tion may develop in the near future. 

“We are told that the effect of 
the recent rise in farm prices is a 
Start toward correcting the most 
stubborn condition prolonging the 


depression—namely, the fact that 
the farmer has had to pay rela- 
tively more for what he bought 


than he received for what he sold. 
“How much of the indicated bet- 
ter feeling throughout the country 


is a reflection of the recent im- 
provement in security prices on 
the stock exchanges is difficult to 


say, but I do not doubt that it has 
had tremendous influence. 
same time there are evidences of 
some meagre improvement in un- 
employment conditions, 

“How we ourselves in the auto- 
mobile industry regard the future is 
best indicated by what we have done 
in the last few years and what we 
are doing today. Certainly, in many 
years of my own experience in the 
automobile industry I have never 
such comprehensive torward 
in the last 


witnessed few years. 


|Everything that has been done has 
|been done with an eye 
| things: To place ourselves in an | editorial in the Automotive Daily 
Charles | ™Pregnable position with respect | News, which many of you may have 


to three 


to the depression; to give the public 
the greatest value it had ever ob- 
tained in motor cars at prices at- 


long decline! 


At the | 


for the public’s automobile needs of 
the future. 

“It seems to us that one of the 
soundest bases for believing that we 
have seen the worst was indicated 
in an editorial which you may have 
seen in last week’s issue of the Sat- 
urday Evening Post. 
‘The World Is Wearing Out.’ 
| “Let me quote for you a few 
significant passages, which offer a 
common sense approach to an un- 
derstanding of the real business 
| conditions upon which recovery must 
be predicated. The editorial stated: 

“‘Almost everything in this world 
of ours is wearing out. One has but 
| to go out for an automobile ride of 
a Sunday afternoon to _ discover 
plenty of evidence of it. Whereas 
in the heyday of our prosperity one 
seldom saw an automobile drawn up 
beside the road—unless the driver 
of some sporty roadster was getting 
a ticket tor speeding—today one can 
scarcely drive ten miles without see- 
ing some car stopped by the road- 
side, its owner tinkering with the 
mechanism under the hood, or 
changing a tire. 

““This is eloquent proof that the 
world’s motor cars and their tires 
have been used to the point where 
millions of them will not hold up 
much longer. What is true of au- 
tomobiles is true of shoes, hats and 
clothing. This wearing out process 
applies to the realm of industry as 
| well as to the realm of’ the individ- 
|ual. The more static things are 
wearing out too. Thousands of of- 
tices and homes—yes, hundreds of 
| thousands of the latter—have suf- 
| fered seriously from wear and tear 
|}and obsolescence. Let anxiety and 
|}apprehension disappear, and they 
| (who live in them) will look around 
and discover that time has been 
hard at work wearing out their 

furniture and possessions while they 
| were not looking. A huge market is 
steadily accumulating against the 
day when the devil of fear shall 
make his exit from the economic 
scene.’ 

| “In the same vein 





is a recent 


|seen. It is so pertinent, however, 
that it will bear ,repitition: 


“*‘At the present time, for no 


392 tuned to the times, and to prepare tangible reason, a change seems to 





At The 


It was entitled | 








be seeping over the spirit of Amer- 


ica. The whole nation feels that 
better times are coming. The great 
blanket of fear has lifted a little. 
People are willing to spend a little 
of whatever money they have. 

“*And now is the time to redouble 
sales efforts. Not only should sales- 
men put on the added effort that 
will bring sales in spite of a still 
below normal psychological condi- 
tion, but companies should give sup- 
port to the intensified activity of 
the selling departments. Now is the 
time to advertise to stimulate need 
and desire and give the salesman on 
the firing line the benefit of a bar- 
rage of publicity as he attacks a 
still reluctant army of prospects.’ 

“And now to give you a purely 
personal opinion which might or 
might not work out, I am of the 
feeling that the motor car business 
for the first part of next year is 
going to be extremely healthy and 
satisfactory. I think we are all go- 
ing to be extremely pleased with the 
demand we will find for motor cars.” 

Alfred Reeves, general manager 
of the N. A. A. C., New York city, 
spoke on “Activities Affecting the 
Motor Trade.” 

Tonight in the Penn Harris ball- 
room more than 500 delegates at- 
tended the annual banquet. Con 
McCole, the well known humorist, 
was the principal speaker. 

Tomorrow the new president will 
be introduced and conduct the con- 
cluding sessions. Speakers will be 
Leon Banigan, editor, “Motor World 
Wholesale,” Philadelphia; Herbert 
Buckman, manager, Cleveland Auto 
Manufacturers Association: Edward 
Payton, market analyst, Cleveland, 
Ohio; S. W. McMichael, National 
Used Car Market Report, Chicago, 
nl. 

An entertaining program has been 
arranged by the committee for the 
spare hours of the delegates. 


George G. McFarland is chairman 
of the general committee, assisted 
by Paul J. Landis, vice-chairman; 
Roy W. Shreiner, attendance chair- 
man; R. K. Packer, publicity chair- 
man; Joe B. Martin, reception chair- 
man; Ross S. Jennings, transporta- 
tion chairman; Ephraim M. Brenner, 
hotels and luncheon chairman; L. V. 
Good, golf chairman; Ed C. Allen, 
entertainment chairman. 


§. A. E. Production Meeting—Oct. 3 


Also 


A.S.S. T. Convention—Oct. 3 to 7 


Before any other publication has an opportu- 
nity of printing the news of that meeting Automotive 
Daily News will have it in the hands of important men 


of the industry. 


The S. A. E. meeting takes place on a Monday. 
Automotive Daily News is the only publication going 
to press in sufficient time to cover that meeting. 


Advertisers desiring to reach these groups, 
together with sales and administrative executives in all 
important factories, should advise us at once regarding 
size of space desired. 


The American Society for Steel Treating hold- 
ing its convention in the same city—Buffalo—will be 
attended by hundreds who will receive Automotive 
Daily News each day of the meeting, October 3d to 7th. 
Additional hundreds who cannot attend either meeting 
will receive copies by mail. 
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